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Firemen's Insurance Company of Newark, New Jersey, organized 1855 


The Girard Fire & Marine Insurance Company organized 1853 Milwaukee Mechanics’ Insurance Company organized 1852 
The Mechanics Insurance Company of Philadelphia 1854 National-Ben Franklin Fire Insurance Company ; 1866 
Superior Fire Insurance Company 1871 The Concordia Fire Insurance Company of Milwaukee 1870 
The Metropolitan Casualty Insurance Company of New York 1874 Coramercial Casualty Insurance Company 1909 
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90™ ANNUAL STATEMENT 


DECEMBER 31, 1934 


NEW YORK LIFE INSURANCE COMPANY 


A MUTUAL COMPANY FOUNDED IN 1845 INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK 





Per Cent of 
Asse each item to 
Dec. 31, “1934 Total Assets 


To the Pelicy-holders and the Public:— Cash on Hand or in Bank........ $36,449,562.46 | 1.73 
United States Government, direct 

or fully guaranteed Bonds...... 208, 726,056.38 | 9.89 

On the occasion of the ninetieth annual report of the State, County, Municipal Bonds. . 191,270,360.25 9.07 

New York Life, it is fitting to review briefly its record of Public Utility Bonds.............159,151,938.01 7.54 


accomplishment since it began business on April 12, 1845. Industrial and Other Bonds...... 21,670,306.29 1.03 
: Railroad Bonds......... ... .341,910,539.57 | 16.21 

ounded when this try w ly state picts 
Founded when this country was young and sparstly sion Bonds................. 44,608,002611 2.12 


ttled, the New York Life has forged steadily ahead, Ze 
ilies dhe tenslie of a rotection over millions of Foreign Bonds. ...... mypelpnetged ige 
oe ae P °F Preferred and Guaranteed Stocks. 69,610,789.00 | 3.30 
people and contributing, through the investment of its 
Renda 65 the Metion’s Gevelonment. Bavins eluave bean Real Estate(Including Home Office) 97,212,901.52 | 4.61 
— ; P ; e asf First Mortgages, City Properties. .459,805,821.86 | 21.80 








nutual company, it has declared over one billion dollars tes : 
in dividends ate to pa near pagan a has met First Mortgages, Farms.......... 12,527,521.11 59 
every obligation through every panic, war and epidemic. Policy Loans NS Tetet SARE 396,467,101.27 | 18.79 
: : Interest & Rents Due & Accrued.. 31,877,282.34 1.51 
During the past year the Company paid or credited Other Assets................... 36,312,838.44 1.72 
$157,000,000 to living policy-holders, and $70,000,000 to TOTAL ASSETS $2,109,505,224.37 | 100% 
the beneficiaries of those who died. 


Due The liabilities of the Company, which include reserves 
The Company’s assets were $2,109,505,224 at the close to meet all contractual obligations, were $1,994,134,579. 


of ; 34, ne eager of $98,562,112 er the _amcep ages a, Included in liabilities, the Company has set up a Special 
The gain in assets during the single year 1934 is greater 1 svestment Reserve of $28,000,000 not required by law, 
than the total amount which the Company accumulated aaail aide f $45.734.207 for dividends ble ¢ 
in assets during the first forty-four years of its history. sete call ee - ee On 
policy-holders in 1935. 
During the year 1934 our investments in Government, Surplus funds reserved for general contingencies on 
State and Municipal Bonds increased $146,918,786. Ade- December 31, 1934, amounted to $115,370,645. 
crease of $17,000,000 in policy loans and an increase of Total insurance in force, represented by 2,649,953 poli- 
over $60,000,000 in new insurance issued during the year cies, was $6,661,514,072. The total new paid for insurance 
reflect the general improvement of business in 1934. in 1934 was $440,000,000. In addition, men and women 
The following table shows the diversification of the Paid $45,000 0,000 to the Company for annuities to provide 
Company’s assets at the end of 1934. All bonds —— a guaranteed life income. 
for amortization are carried at their amortized value de- April 12, 1935, marks the Ninetieth Anniversary of the 
termined in accordance with the law of the State of New New York Life. In view of its financial strength and its 
York. All other bonds, including bonds in default, and all long record of fidelity in the fulfillment of its aie ns, 
guaranteed and preferred stocks, are carried at market this mutual company continues to merit the confidence 
s of December 31, 1934. and patronage of its policy-holders and the public 


ORoemar OQ Puraicnoan_ 


President 
A more complete report listing the securities owned by the Company, together with an illustrated booklet describing the 
mpany’s ninety years of service to policy-holders, will gl- ly be sent upon request. Write to the Company’s Home 


Office at 51 Madison Avenue, New York, or to any of its Branch Cffices throughout the United States and Canada. 
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Iwo \\ 1se \\ omen A Good Company to Represent 
Represent A Guvod Compan 
When old King Lear divided his property and au- P 7 — 
thority among his children, they to care for him in 
| state in his remaining vears, he supplied an everlasting 
| example of miserable and desolate age. For the knavish 
| ingrates. two of them daughters. barred their doors 
igainst”§ him. 
\ family was living simply on a farm, one of our | INSURANCE COMPANY 
|} New York City representatives says. The widew re- 
| ceived $2,000 from a fraternal society. when her hus- 
band died. Her four sons, fearful that she might waste — OF AMERICA— 
it and they ultimately have none of it, suggested that 
she give $500 to each, and live three months of the 
year with each. Her wise answer:—‘An old woman e 
| with $2,000 would be a heap sight more welcome than HOME OFFICE JERSEY CITY NEW JERSEY 
an old woman with nothing.” 
Our narrator adds that telling this story to a young. New Jersey OPERATING Pennsylvania 
self-supporting woman brought an increase frem $100 New York IN Connecticut 
to $400 in the annual premium she intended to pay for 
a Retirement policy. 
The Annuity gives independence and filial care to Incorporated 1597 
the aged. Under New Jersey Laws 
_ . > ATRI -— . Industrial Policies from Birth to Age Sixty 
| H KE I EN N MU I UAL LIFE Ordinary Policies from Age Ten to Age Sixty 
T Y ’ 
INSURANCE COMPANY 
WM. A. LAW, President The Man of Ability Has 
Independence Square Philadelphia A Chance With the Colonial 
g,* (Aled. ; 
SPRING CRUISES’ | 
= HARR 
w/z 3 THOM 
ee LOUG 
uF LOUIS 
23 LEONA 
oe ORGANIZED CASH CAPITAL 
For short cruises or long vacations $3.000.000.00 
people who know are tr: sveling “Fur- - 
ness."" For only on the magnificent aM ‘ ~—— 
MONARCH of BERMUDA: QUEEN 
‘f BERMUDA are they sure of having jiau MAN OF Nee 
t private bath even at minimum as sa 
vell as the Furness “pleasure plan.’ 
5 DAYS $67 up 6 DAYS $74 up 
Sa ete oe de NEW HAMPSHIRE 
irying duration including accommo- 
dations at . leading Bermuda hotel. Owned 
Round Trip $60 up. All rates include 
Private Bath aboard ship. FIRE IN SURANCE CO. 
{ Early Summer Cruises on the MON- 
ARCH of BERMUDA. June 20 and 28— ‘ 2ster N 
Gaye--Bermuda-Nassau--$1S up. July Manchester, N.H. 
and 20—13 days We st Indies and ~~ 
Fe ASSETS... $1,606,912.87 
Ask about af Lema mw Prize Contests Chee 
and how they stimulate sales. Also 7 ” tnut 
Rguire about the availability of th LIABILITIES EXCEPT CAPITAL ‘ 
onarch" and the ‘“‘Queen”’ for large o= a P 
a . . Im k RITZ 
r sr ll conventions. Special arrange- PREDERIC 
opie ganda pm the st ine and in lead- $ 3.340.824.6959 i 
ng Bermuda hotels for organizations . ° r _ nest C 
sa prea POLICV-HOLDERS SURPLUS =} Es 
For ‘Bern r pntetmatien re Fur- Ms Ls Or oe aie 
ness ermuda Lin 3 itehall St., 
New York or your local agent. CI ’ ef 
VALUATIONS-ON-BASIS APPROVED-BY NATIONAL CONVENTION OFINSURANCE COMMISSIONER THI 
FURNESS SECURITIES CARRIEDAT $306,572 104N THE ABOVE. STATEMENT: ARE DEPOSITED AS REQUIRED BY LAW 
65 YEARS OF ACHIEVEMENT 
Leads the Way to BERMUDA 
— 
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THE PUBLIC INTEREST 


ESPITE the emphasis on its financial aspect, fire insurance 
D is actually an economic service that is an essential of public 

welfare in an interdependent civilization. Differing funda- 
mentally in conception and practice from a public utility, it never- 
theless contains many features which demand the same consider- 
ation for public viewpoint as is found in public utilities. 


Fire insurance was born of man’s insistence that the economic 
waste occasioned by an uncontrollable element should be replen- 
ished from a previously accumulated reserve fund. To accomplish 
this purpose, all to whom the danger of fire would occasion loss 
were required to contribute in due proportion to a just appraisal 
of the value of their property as well as of the imminence of the 
hazard. This replacement for property destroyed by fire was rec- 
ognized as a need if due advance was to be attained and intelligent 
development to be guaranteed. Years of disheartening experience 
had seen enterprise defeated and progress nullified when indus- 
trial and commercial ventures designed to further the cause of 
civilization were levelled by the blightening agency of fire. Re- 
placement being impossible, because capital displayed an unwill- 
ingness to finance a new progress, ordered advance was, if not 
check-mated, by years retarded. Subjected to recurring retrogres- 
sion because fire intervened, and realizing a common interest of 
city and nation in the preservation of property, the stage was set 
for a system of protection. Upon this need, under State encour- 
agement, independent privately operated fire insurance companies 
were formed as being the ideal vehicle by which assurance for 
ordered progress could be attained. 


Community of purpose is the bulwark upon which the fire in- 
surance structure depends for its continuity and success. When 
property is destroyed by fire, the selfish interest for its replace- 
ment through money provided from the accumulated fire insur- 
ance fund, is not confined to the property owner; every citizen 
within the locality has a selfish interest that this property be re- 
stored to the same serviceable basis which it occupied before the 
fire. 


For this reason the management of fire insurance companies, 
as well as their local contact, the agent, are constantly in the spot- 
light of public attention. This public is watchful that the agents 
are intelligently underwriting the risks in order that each policy- 
holder be assured that should fire occur, the property will be fully 
covered and an equitable supplement forthcoming. They are in- 
terested that adjustments be promptly made on policies which are 
just and satisfactory. 


The fire insurance business primarily is the guarantee that no 
economic loss be suffered through the agency of fire and such 
other destructive elements as it underwrites. The obligation of 
its management to the public is that each policy provide the pro- 
tection which its holder assumes he is paying for. 
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American. The seventy-five Japa- 
nese companies apparently outdistane 
the remainder of the field. 
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Society of the U. S. entered the field, 
followed by the China Mutual Life and 
the N¢ York Life. Their clients are 
chiefly among the upper classes. 

The competition of foreign 
has made no exten- 


com- 


panies, however, 
sive inroads on the native companies’ 
busines For the year 1933, the six 


leading Japanese companies enjoyed a 
total increase of 17 per cent or approxi- 
mately 6,184,800 yen (about $1,917,- 
228). 

Contrasted with the 
of the insurance situation in Japan, the 
industry in China is extensively con- 
ducted by foreign companies. The old- 
est insurance companies, next to the 
Union of Canton, are the Hongkong 
Insurance Association and the Canton 
Insurance Company, both British. The 
New York Life established a China 
office in 1884, with the American and 
Foreign Insurance Association follow- 
ing in 1919 and the American Asiatic 
Underwriters in 1920. The latter com- 
pany, because of its larger local or- 
ganization, does the greatest amount 
of business among the American offices, 


native control 


and in addition to acting as general 
agent for several American companies, 
it participates in the formation of a 
number of local companies which it 
either controls or manages. 

The advent of this organization in 
China marked the beginning of a major 
American offensive in the field of Far 
East insurance. The president of the 
American Asiatic Underwriters, Mr. 
C. V. Starr, has long been associated 
with insurance developments in the 

rient. His organization, 
ramifications and subsidiaries, is 


possessing 





the spear-head of this American drive 
for leadership in Far East insurance. 
Mr. Starr is likewise president of the 
American International Underwriters, 
ch recently purchased a controlling 
interest in the 84-year-old United 
States Life Insurance Company. The 
experience of Mr. Starr’s own organi- 
zation will lend itself naturally to the 


fatter company in its effort to widen 





scope 
cope 


of activity so as to embrace 
a special field of its own, particularly 
useful to Americans with residence or 
nterests abroad. 
Mr. Starr and his associates control 
Asia Life Insurance Company, the 
Assurance Co., Ltd., 
ler British charter, and the Franco- 
D’Assurances, a French 
vy, as well as acting as managers 
for the Metropolitan Insurance Com- 
] Manila. As guiding spirit of 
Mese energetic organizations, Mr. 
Starr’s activities require periodical ab- 


International 





2eTicaine 








sences from this country, so that he 
Maintains a Shanghai residence with 
ais aunt at 17 the Bund, a building 


tha- 


hat likewise houses the Asia Life and 
the Ame 


rican Asiatic Underwriters. In 
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his absence, the management of the 
American International Underwriters 
is capably directed by Mr. R. H. 
Chandler, Jr., vice-president of the or- 
ganization. Mr. Chandler’s 10 years in 
China with the American International 
have well equipped him with the ex- 
perience to handle the difficult prob- 
lems and situations that link the Orient 
with the Occident in the world of in- 
surance. 

It is Mr. contention that 
eventually Shanghai will revert to the 
Chinese. He and his associates have 
studied the housing situation and simi- 
lar problems in the principal Oriental 
cities and have ably diagnosed coming 
trends. In their experience with Orien- 
tal insurance they have faced problems 
peculiar to the Far East and are en- 
deavoring to solve them intelligently. 
There are, for example, the difficulties 
which obtain in the field of life in- 
surance. 


Starr’s 


Endowments Popular 

For obvious reasons most of the life 
insurance underwriting is done in and 
around the cities along the seacoast 
cr near it, and although some domestic 
companies established agencies in such 
distant provinces as Yunnan and Szech- 
wan, the amounts written there were 
negligible. The prevalent life 
policy sold is the which 
particularly attractive to the 
because of its two-fold fea- 
tures of investment and protection. 
Few joint-life policies, so useful for 
protection of partnerships, the prevail- 
ing form of business organization in 
China, have been sold, 
are seldom in demand. 


most 

endowment, 
appears 
Chinese 


while annuities 


A Chinese experience mortality table 
is still in the making. The experiences 
of a few native companies have been 
actuarially tabulated, but lacking co- 
operation among the companies and in 
view of the limited data available, no 
Chinese table has thus far been cre- 
ated. These native companies still em- 
ploy foreign tables, such as the Ameri- 
can Experience Table, and they exer- 
cise their judgment regarding expected 
increased mortality by arbitrarily in- 


Page 7 


applicant or 
Con- 


creasing the age of the 
adding to the mortality loadings. 
sequently, the average premium rates 
per thousand charged by these com- 
panies are about one and a half times 
the domestic rates quoted on the North 
American continent. All of which 
makes life insurance unattractive to 
the Chinese, particularly since endow- 
ments are more generally preferred. 

Comparatively greater development 
is obtained in the field of fire and 
marine insurance. In China, as else- 
where, the value of tangible property 
is much more readily recognized than 
that of human lives, human life being 
a far cheaper commodity. 

In the field of casualty 
automobile insurance is relatively more 
developed. This is surprising to one 
who has traveled through China, where 
most of the roads in the interior pro 
hibit automotive traffic, and where 
there is a small number of automobiles 
and small mileage of traversible roads. 
The bulk of this insurance is written 
in Shanghai and in the principal cities 
which boast of modern roads. 

Much of the native business in China, 
except life insurance, is done through 
compradors. These are a 
manager and are responsible for the 
premiums collected on Chinese busi- 
ness admitted through brokers. Grad- 
ually, however, the comprador is “los- 
ing face” as his importance is lessened. 


insurance, 


species of 


Instead of using the comprador as mid- 
dleman, the native Chinese are becom- 
ing accustomed to dealing directly with 
the companies. 

After a century of operation, insur- 
ance in China is still in its infancy. 
There are many serious problems that 
must be solved before the business can 
attain the prestige and social 
tance achieved in other countries. In- 


impor- 


surance thrives in a highly developed 
industrial and commercial state. China, 
however, is a late comer in the indus- 
trial era and practical difficulties hinder 
the free development of its commerce 
and trade, thereby affecting the insur- 
ance business. Lack of communication 
and transportation facilities, the con- 


(Concluded on page 12) 











MUCH of the material in the accompanying article is based on interviews 


with members of the staff of the American Asiatic Underwriters, of which 


C. V. Starr is the president. This organization, spearhead of the American 


drive for insurance leadership in the Far East, is important also in the 


American scene controlling, as it does, the United States Life Insurance Co. 


- Editor's Note. 















Aggregate Results 


ITH the completion of tabu- 

lar matter for The Spectator 
Fire Index, just off the press, it 
is now possible to obtain a clear 
picture of just what the year 
1934 meant to stock fire insur- 
ance companies from a _ produc- 
tion standpoint. Those companies, 
both foreign and domestic, closed 
a successful underwriting year 
and began to show increases in 
volume. The premiums written 
by stock fire companies, foreign 
and domestic, the companies 
shown in the main section of The 
Spectator Fire Index, and writ- 
ing about 90 per cent of all the 


fire insurance business in the 
United States, had premiums 
written in 1934 totaling $674,- 
104,312. This was a gain of 
$49,883,721 over the results for 
1933. 


In the matter of losses paid in 
1934, the companies under review 
came out about the same as in 
1933 for the losses paid in that 
year were $290,886,795 as against 
$290,538,958. The favorable dif- 
ference in amount of losses paid 
in 1934 as contrasted with 1933 
was therefore only $347,837. The 
change for the better in premium 
volume, however, brought about 
a lower loss ratio. The loss ratio 
on the basis of premiums written 
to losses paid in 1933 was 46.5 
per cent; whereas in 1934 it was 
only 43.1 per cent. 

Fire insurance assuchamounted 
to $207,146,674 of the premiums 
written and was a decrease of 
$3,823,664 from 1933, but ocean 
marine and motor vehicle both in- 
creased. Ocean marine premiums 
in 1933 were $25,827,476 but rose 
in 1934 to $29,571,693. Motor 
vehicle premiums in 1933 were 
$72,212,406. In 1934 they were 
$87,979,042. Data showing the 
premiums and losses by lines of 
the stock fire insurance com- 
panies for 1934 and 1933 are 
given on Page 24 of this issue 
and show increases for every al- 
lied class except sprinkler leak- 
age which, however, only fell off 
by $164,609 in premium. There- 


With the Editors 


fore, fire insurance as such lost 


some premium volume as did 
sprinkler leakage as an _ allied 
line. All other fire insurance 


lines showed increases. 


Afterthought on H.O.L.C. 


A reports on the subject 
seem to concur in the opinion 
that the arrangements made be- 
tween the Home Owners’ Loan 
Corporation and the insurance 
interests looking to coverages on 
properties in which the former 
is, or is to be, the mortgagee are 
satisfactory. This is gratifying 
and probably exceptional. 

There is one point which local 
agents on their own behalf should 
keep in mind if they would pre- 
vent any dislocation of their in- 
terests during the period in 
which the Government remains a 
participant. The point is that if 
assureds do not pay their prem- 
iums as heretofore, the Govern- 
ment must do so. This means 
some loss in commissions. To 
obviate this it will be necessary 
for agents to be diligent in look- 
ing after the insurance required 
by the Government in each case 
and collecting the premiums. 


Action Needed 


ONTINUATION of difficulties 
between the Interstate Un- 
derwriters Board and the mem- 
bers of the National Association 











CONCENTRATION 


—A college professor was delivering a 
lecture on the science of thinking. 
—Following the lecture, a great many 
people went up to congratulate him. 
—Among them was a young woman who 

enthusiastically remarked: 

—‘“Doctor, | have read all of your 
books and have attended many of 
your lectures; and out of your 
books and lectures | have mas- 
tered the power of concentration.” 

—‘Splendid,” replied the professor, 
“and what are you concentrating 
on now?” 

—The young woman answered: “Oh, 
on a dozen things!” 

—MORAL: During 1935 resolve to con- 
centrate on only one thing—your job. 


Everit B. TERHUNE 












of Insurance Agents should not 
be permitted by any of those con. 
cerned. Already some elements 
of the problem have found their 
way into quarters from which 
harm to the business in genera] 
may be expected. Local agents, 
not familiar with all the factors 
involved and hearing reports 
which are often distorted, some- 
times feel that the I.U.B. is a 
kind of octopus slithering about 
in darkness of its own making 
and fastening an increasing num- 
ber of tentacles on profitable lines 
to the detriment of the producer’s 
commission. 

In this supposedly enlightened 
day and age there is no place for 
misunderstandings within insur- 
ance ranks. The conditions that 
brought the I.U.B. to its pres- 
ent state of operation were not 
created by the companies. Rather 
were they the natural, if not nor- 
mal, outgrowth of basic changes 
in the structure of commerce and 
industry. The development of 
centralized lines requiring cen- 
tralized service on a scale impos- 
sible to the average field office 
was inevitable in the progress of 
corporate amalgamations, merg- 
ers and transfers on a national 
scale. If abuses have been per- 
mitted to creep into I.U.B. affairs 
—a consideration not yet proved 
—there is little probability that 
they were deliberate and inten- 
tional on the part of the constit- 
uent companies. 

The agent’s association has a 
committee which is charged with 
the duty of eliminating friction 
points in relations with the 
I.U.B. by applying the abrasive 
of common sense. The I.U.B. 
on the other hand, is willing to 
select its own committee to meet 
with the agents’ representatives. 
Thus far has the situation pro 
gressed. It is now up to both 


agents and I.U.B. men to strike 
off the shackles of delay and act 
promptly and concertedly to dis- 
pose of troublesome questions. 
The curtain must not rise on an- 
other spectacle of fire insurance 
inertia. 






The Spectator, March 28, 1935 
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THERE'S A PLAN THAT FITS 





THE 5-WAY 
POLICY 


Accident - Sickness - Loss of Limbs 
Old Age - Death 


One Policy Unit - One Company 
One Premium 


e 


Ideal for 
The Salaried Man 
The Employed Woman 
The Young Man Uninsured 

The Man Who Needs Complete Protection for 

One Budget Outlay 
The Man Who Must Protect His Income While 

He Lives as Well as When He Dies 
The Man Who Should Insure His Life Insurance 
Estate 


° 


An effective, non-competitive approach for 
every prospect, every situation, every problem 
of personal insurance needs. 


PAYS 5 WAYS'' 


Founded 1868 


acitic Mutual Life 


Insurance Company sau 
GEORGE 1.COCHRAN. present 


HOME OFFICE, LOS ANGELES, CALIFORNIA 
ASSETS OVER $205,000,000.00 


"TT 
The 











a policy 





since commencing business in 1869, 
it has been the policy of the 
“London Guarantee" to handle 
each new risk and each new claim 
with the realization that it may be 
a test of the Company's ability to 
respond to special requirements. 





























LONDON GUARANTEE & ACCIDENT CO., Ltd. 
U. S. BRANCH, 55 FIFTH AVE., NEW YORK 
J. M. HAINES, U. S. Manager 









































Share the Wealth 


all the wild cat ideas for lifting ourselves by 
our financial bootstraps stands Fidelity’s time tested 
plan for guaranteed security in old age. 


Fidelity originated the “Income for Life” plan 
more than thirty-two years ago. The thousands who 
have adopted it offer outstanding evidence of what 
man can do for himself to safeguard the golden 


vears of his life. 


Above 


Here is a wealth sharing plan which gives without 
denying any man the fruit of his labors—just one 
of a complete kit of modern sales tools. 


Tr IDELITY MUTUAL LIFE 


INSURANCE COMPANY 
PHILADELPHIA 


WALTER LEMAR TALBOT Presmiew 


MEN WANTED 
RELIABLE AND TRUSTWORTHY MEN TO SELL 
The United Six-Way Protection Contract 
Issued by the 


UN ITED LIFE 


ACCIDENT INSURANCE COMPANY 
CONCORD, NEW HAMPSHIRE 
All in ONE POLICY: 

. IF YOU LIVE TO AGE 65—it will pay you $5,000. 

. IF YOU DIE BEFORE AGE 65—it will pay your family $5,000 

IF ANY FATAL ACCIDENT should occur to you—it will pay your family 

$10,000 

. IF ara pa ACCIDENTS should occur to you 
family $15 
IF MCCIDENTAL INJURY should totally incapacitate you—it will pay 
you $50.00 per week for 52 weeks, and $25.00 per week thereafter 
This pays for one day, one week, one year or for life 

(Non-Cancellable) —(Non-Proratable) 
IN ADDITION: 

6. IF YOU BECOME TOTALLY AND PERMANENTLY DISABLED—you 
will be relieved of the necessity of making any further premium deposits 
Then at age 65 you will receive $5,000, just as though you had continued 
to make deposits yourself. In the event of your prior death the FULL 
FACE VALUE of the Policy will be paid to your family. 

No other Life Insurance contract provides. such con oe coverage. The 
rate is the lowest obtainable for the combination of benefits granted 
GENERAL AGENCY AND DISTRICT MANAGE R. OPPORTUNITIES 
AVAILABLE in New England—Michigan—Ohio—North and South Carolina 
—Pennsylvania—Missouri—New Jersey—District of Columbia. 


W rite—Agency Department 


UNITED LIFE AND ACCIDENT INSURANCE COMPANY 


CONCORD, NEW HAMPSHIRE 


- whe 


-it will pay your 











AN APPROACH TO 
FIRE INSURANCE 


By CLAYTON G. HALE 


One of the Dollar 
Library Series 


THE SPECTATOR 
56th and Chestnut Sts. Philadelphia 
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Results of the Operations of Life Insurance Companies for the Year Ending 
December 31, 1934 and Comparisons with 1933 
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Life Office Management Association 


PROGRAM 


Eastern Special Conference 


This meeting will be devoted to an intensive consideration of two 
subjects, "Home Office Investments (Mortgage Loans) and Property 
Routines" and "Home Office and Agency Functions in the Handling 
of Claims and Surrenders." A separate program has been developed 
for the two divisions and the two meetings will be conducted 


simultaneously. The programs are 


HOTEL ROOSEVELT—NEW 

“Home office and agency functions 
in the handling of claims and surrend- 
chairman, Albert F. 
Jaques, administrative supervisor, claim 
department, The Prudential Insurance 


ers.” General 


Company of America. 
This subject will be treated in in- 


formal discussional conference form. 


MONDAY, APRIL 22 
9.15—Registration. 

9.45—Opening remarks. George W. 
Skilton, president L.O.M.A. and comp- 
troller, Connecticut General Life. 

10.00 to 12.30—“Death claims—ordi- 
nary routines.” Chairman, Herbert 
Adam, assistant vice-president, The 
Penn Mutual Life Insurance Company. 
A. Branch Office. B. Home Office Rou- 
tines. 

12.45—Association luncheon. 

2.00 to 4.30—‘“Special aspects of 
claim work.” Chairman, R. C. Neuen- 
dorffer, secretary, Guardian Life In- 
surance Co. of America. 

Four subdivisions of this subject to 
be discussed. 

TUESDAY, APRIL 23 

9.30 to 12.00—“Disability and waiver 
of premium (ordinary) routines.” 
Chairman, R. D. Taylor, assistant su- 
perintendent of claims, Sun Life As- 
surance Company of Canada. 

Six subdivisions of this 
scheduled for discussion. 

12.15—Association luncheon. 

1.30 to 4.00—“Cash surrender rou- 
tines.” Chairman, Arthur E, Soutra, 
assistant actuary, Massachusetts Mu- 
tual Life Insurance Company. 

Six subdivisions to be discussed. 

The proceedings of this conference 
will be printed and available to all 
representatives of member companies. 


subject 


“HOME OFFICE INVESTMENT 
(MORTGAGE LOANS) AND PROP- 
ERTY ROUTINES” 

General Chairman, Gordon A. Hard- 
wick, Vice-president and Comptroller, 
The Penn Mutual Life 
MONDAY—APRIL 22 


“The Future of 


9.30 


Mortgage 


outlined as follows: 


YORK CITY, APRIL 22. 23 
Feld of Investments for 
l‘inancial Institutions,” Orrin C. Les- 
ter, vice-president, The Bowery Savings 
Bank, New York City. 

10.15—“Control Statements, Reports. 
Charts, Etc., for Mortgage Loan and 
Property Operations” — Discussional 
Conference—S. W. Toole, assistant su- 
pervisor, mortgage loan department, 
The Prudential Insurance Company of 
America. 

11.15—“Some Practical Uses of Tab- 
ulating Equipment in Life Investment 
Accounting and Statistical Work,” R. 
O. Fowler, superintendent, mortgage 
loan department, Connecticut General 
Life. 

12.45—Association Luncheon. 


Loans As a 


2.00—“Organizing and Control of 
Large Income-producing Properties,” 
E. C. Wightman, vice-president and 
controller, The Lincoln National Life. 


3.15—“Home Office and Field Con- 






trol of Farm Properties”—Discussiona] 
Wells Leib, Franklin 
Life Insurance Company. 


Conference R. 


TUESDAY—APRIL 23 
9.30—‘Company - Operated Fary 
Address supplemented by 
Aetna Life’s 
farm operating activities. S. F. West- 
brook, vice-president, Aetna Life Insur- 
anc Company. 

10.15—“Control of Insurance 0 
Owned and on 
Loans.” Report of a 
study presenting the practices of mem 
ber companies, by Frank L. Rowland, 
executive secretary, Life Office Man- 
agement Association; discussion leader, 
Thomas A. Murphy, secretary, mort- 
gage loan department, The Lincoln Na- 
tional Life. 

11.00—“‘Procedure for the Control of 
Taxes and Equitable Appraisals of 
Company Owned Properties’”—Discus- 
sional Conference—chairman, Shepard 
E. Barry, comptroller, Northwestern 
Mutual Life. 

12.15—Association Luncheon. 

1.30—“Organizing for the Sale of 
Real Estate,” R. Graeme Smith, assist- 
ant treasurer, Connecticut General 
Life. 

2.15—“A System for the Control of 
City Property Income and Expenses,” 
Charles E. Mather. 

3.00—“Collection and Control of 
Past Due Interest and Principal on 
Mortgage Loans”—Discussional Con- 
ference—Chairman, C. C. Stayman, 
treasurer, Western and Southern Life. 


Properties.” 
a motion picture of the 


Properties Mortgage 


, 


questionnaire 











Insurance in Far East 
(Concluded from page 7) 


fusion of its many currencies, the ab- 
ject poverty of a large percentage of 
its people, the unsettlement of economic 
conditions—these add to the unwilling- 
ness of the Chinese to enter into life- 
term contracts such as life insurance. 

Foreign companies are exempt from 
taxation, enjoying extra - territorial 
rights that give them freedom from 
governmental interference. This free- 
dom has also been extended to native 
companies so that the latter, uncon- 
trolled and unsupervised in large mea- 
sure, have often been failures and their 
policyholders have consequently suf- 
fered. 

Much more insurance, it is gratify- 
ing to note, is sold today than 20 years 
ago. The industry is meeting less op- 
position and insurance companies con- 
ducted on a scientific basis are received 
with enthusiasm. At the end of 1933 
the following statistics were available 


concerning the insurance in force of 
10 representative foreign companies 
and 11 native companies in China. 


For the foreign companies: 


Total funds $149,898,317 


Total net premium income .. 28,758,704 
Total dividends paid .......-.- 6,877,536 
For the native companies: 

DWetnd CORES ooccesccosvcwces 7,534,251 
Total net premium income 1,947,727 
Total dividends paid ........ 247,428 


The question of the future of insur- 
ance in the Far East, and particularly 
in China, involves the element of time. 
Give China time, is the plea of those 
who recognize the latent potentialities 
of this sleeping giant, and she will ac- 
complish great things. The insurance 
business is built as cathedrals are built 
—slowly and steadily. Given sufficient 
time during which the steady hands 
of the evolutionist (not the revolution- 
ist) will have worked out solutions of 
many if not all of the existing prob- 
lems, the insurance business in China 
and the Far East will likewise thrive, 
prosper and expand, bringing in turn 
a new deal to the millions of the Orient. 
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Provident Mutual Life 


Celebrates Anniversary 


Company Organized at Close of 
Civil War; President Linton Ad- 


dresses Rally at Home Office 

On March 22, the Provident Mutual 
Life Insurance Company of Philadel- 
phia observed its 70th birthday, having 
been organized in 1865 by a group of 
members of the Society of Friends. 

President M. A. Linton welcomed 
agents and general agents from a num- 
ber of cities, who spent the day at the 
home office in Philadelphia. One of 
the guests was Fred Bremier of the 
Curtis Publishing Company who pre- 
sented some interesting results of the 
buyer’s survey made by that company. 
The study was to determine the re- 
action of the average person to life 
insurance and solicitation for it. 

The application of the features of 
the Provident’s new Family Income 
contract to meet the needs in many 
homes was very clearly outlined by 
Paul Loder, general agent in Philadel- 
phia. “The 1-2 Interview,’ advocated 
by William B. Stormfeltz, manager of 
the Wilmington office, illustrated the 
desirability of devoting the first inter- 
view entirely to fact-finding without 
an attempt to seil. 

The program was both entertaining 
and exceedingly instructive. Several 
of the plays, first produced by various 
agents and their wives at the Provident 
Leaders Club convention in St. Peters- 
burg, were repeated. One play entitled 
“Sentenced” had to do with a life in- 
surance agent suing himself in court 
for wasting his awn time. The agent 
enacted the part of both the plaintiff 
and the defendant. Each of these per- 
sonalities had an attorney, and of 
course there was a judge. The audi- 
ence was the jury. 

“The Strange Interview” was given 
by Louis F. Paret, general agent, who 
assumed the role of an agent, and H. H. 
McBratney, supervisor, acting as the 
Prospect, in a very novel sales inter- 
view. It simulated Eugene O’Neill’s 
“Strange Interlude” in that both agent 
and prospect spoke his thoughts in an 
“aside” before each reply. Mr. Paret 
finally got an application from his 
hard-boiled prospect. 

The origin of the Provident Mutual 
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American Insurance Union Is 
Now Life Ins. Co. of America 


The annual meeting of the _ stock- 
holders of American Insurance Union, 
Inc., was held at the home office of the 
company, Columbus, Ohio, last week, 
and a resolution was unanimously 
passed by the stockholders to change 
the name to “The Life Insurance Com- 
pany of America.” The change in the 
name has been approved by the secre- 
tary of state and the attorney general 
of Ohio and filed with the superin- 
tendent of insurance. It is, therefore, 
effective at once. 

Judge C. S. Younger and Captain 
William R. Baker were reelected mem- 
bers of the board of directors for a 
period of three years. The other di- 
rectors holding over are Paul Bernard, 
William B. Edwards, C. L. Jordan and 
E. B. Tilton. 

The progress shown by the company 
in the last six months of 1934, includes 
a complete and final settlement with 
receivers of the American Insurance 
Union, the old Fraternal Benefit So- 
ciety. 

Terms of this final settlement have 
been approved by the superintendent of 
insurance of Ohio, the attorney gen- 
eral of Ohio, and the Court of Appeals 
of Franklin County. 








makes interesting reading. In 1865, 
business conditions were bad and the 
outlook for the future was dull when 
a group of prominent Philadelphians, 
members of the Society of Friends, 
became very much interested in the 
Friends’ Provident Institution, of Brad- 
ford, England, an organization for in- 
suring lives, which had been founded 
in 1832, and which had attained con- 
spicuous success. 

This group felt that the organiza- 
tion of a similar company in their city 
could do much to alleviate the suffer- 
ings and the hardships which they 
knew to exist. They believed also that 
this benefit could be extended to peo- 
ple throughout the United States. 

After a preliminary meeting, or- 
ganization was effected in the base- 
ment of a store at 247 South Third 
Street, Philadelphia, and The Provi- 
dent Life and Trust Company of Phil- 
adelphia was incorporated March 22, 
1865. The first president, Samuel R. 
Shipley, successfully guided the com- 
pany through the formative period. 


Standard Life Ready 
To Begin Operations 


New Company Headed by For- 
mer Governor Leslie Will 
Start Business Next Month 


Announcement was made March 22 


that the Standard Life Insurance Com- 
pany, recently organized by a group 
of prominent business and professional 
men of Indianapolis, will begin busi- 
ness early in April. The company is 
an old line, legal reserve company and 
has been in process of development for 
some months. It has received a li- 
cense from the Indiana Insurance De- 
partment. 

Harry G. Leslie, former Governor of 
Indiana, is president. Following a 
formal dinner on April 10 when officers 
of the company will have as guests the 
stockholders, business will begin. 

Other officers include: Floyd E. Wil- 
liamson, former auditor of state, vice- 
president; John W. Cherry, vice-presi- 
dent, he recently was vice-president of 
the United States Mutual Life of Chi- 
cago; George F. Flagg, secretary; E. J. 
Barker, former secretary of the Indi- 
ana Board of Agriculture, treasurer. 
Mr. Flagg formerly served as state 
agent of the Wisconsin National Life. 

Directors are Marshall Haywood, 
president of the Haywood Publishing 
Co., Lafayette; Prof. J. Raymond, J. H. 
Skinner, dean of agriculture, Purdue 
University; George W. Talbott, Bloom- 
ington; Charles E. Smith, Anderson; 
William C. Lehman, Cannelton; Guy 
Cantwell, Gosport; Edwin W. Mills, 
president Farmers’ Mutual Insurance 
Association, Indianapolis; Harry P. 
Fletcher, Fort Wayne; Charles H. Kel- 
lermeyer, Indianapolis; T. P. Bradley, 
Louisville, Ky.; Lloyd VanScoy, Delphi, 
who will be in the acturial department, 
and E. E. Leffler, who will be general 
counsel, 

Dr. James W. Canaday of Indianapo- 
lis, has been named chief medical di- 
rector and the firm of Haight, Davis 
& Haight will be consulting actuaries. 
Temporary offices are on the eighth 
fioor of the Guaranty Building in In- 
dianapolis, but later permanent offices 
will be on the 10th floor of the same 
building. 

The goal of the company is $1,000,000 
a month for the remainder of the year 
after operations are started. 








Philadelphia Fire and Marine 
Insurance Company 
PHILADELPHIA, PA. 


Financial Statement at Close of Business, 


December 31, 1934. 


ASSETS 
Bonds and Stocks .......... weeeeeeeS 4,188,818.44 
21,897.33 
550,937.77 
487,578.44 
2.986.58 


Accrued Interest on above Bonds........ 
Cash in Banks and Office......... 
Premiums in Course of Transmission 


Reinsurance Claims on Losses Paid 


2 


5.252,218.56 


LIABILITIES 
Reserve for Unpaid Losses. . wrerrerTy: me 
1,202,662.38 
36.867.70 
234,080.37 
1,000.000.00 


2,466.072.77 


Unearned Premium Reserve . 


Deposits Reclaimable on Perpetual Policies 
Reserve for Taxes and Other Expenses 


Cash Capital 


Surplus 
$ 5,252,218.56 


Capital plus Surplus constitutes Policy Holders’ 


“9°77 


Surplus, $3,466,072.77. 


The Security Values used in this statement are Market 
Values as of December 31, 1934. 








The Universal Policy | 


This 35-year-old mutual company offers 
a series of limited payment and endow- 
ment policies differing materially from 


standard forms. 


If the insured dies during the premium- 
paying period the beneficiary receives, in | 
addition to the face of the policy, all the 
insured had deposited after the first year 
above the low whole life rate. 


If the insured lives the policy pays up or 
endows: if he dies his insurance has 
been on the whole life basis—an unusu- 
ally fair policy that is meeting with un- 


usual acceptance. | 
| 
| 


NATIONAL LIFE COMPANY 
118 llth Street 
DES MOINES, IOWA 


























Agency relations are 
generally pleasant and 
satisfactory when deal- 
ing with 


Continental 


CONTINENTAL CASUALTY COMPANY 


910 So. Michigan Avenue 


Chicago 








NOW It's 
LIFE INSURANCE 

















by WALTER CLUFF 


Author of “Life Underwriting 
Efficiency” and “The Spirit of 
Life Underwriting.” 


This compact pocket-size booklet picks up the 
thread after a prospective agent has been sold on 
life insurance and has signed a contract. 


Simply written, frank and straightforward, non- 
technical in every respect, the suggestion is made 
that this thirty-six page booklet be made standard 
equipment for every new agent. The author ex- 
plains “‘the demands and exactions that our busi- 
ness makes of you as you enter it,” and puts be- 
fore the new agent “the obligations and responsi- 
bilities it lays upon you through study, prepara- 
tion and procedure.” Plainly, it tells what every 
new agent “must face, what he is ‘up against’” 
in selling life insurance. 


It is not intended to discourage the new man. 
Rather a thorough reading should start him off in 
the right direction. This booklet should be among 
the first of educational matter given to him. It 
can be used for the older agent who needs to be 
resold on the fundamental habits of life insurance 
selling. Reviewed by B. M. Wolberg, C. L. U., 
in Manager’s Magazine of the Life Insurance 
Sales Research Bureau. 


50c 


A COPY 
12 COPIES $5.40 
ORDER TODAY FROM 
THE INSURANCE FIELD 
P. O. Box 1164 
LOUISVILLE, - KENTUCKY 
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( anies reporting for the weeks Connecticut Mutual, Franklin Life, ginia, Lincoln National Mutual Benefit, 
ending Feb. 23, March 2, 9 and 16 are: General American, Guardian Life of Northwestern Mutual and Phoenix Mu- 
A me in Central, Bankers Life, Iowa, America, Life Insurance Co. of Vir-_ tual. 
Amount Per Cent Amount Per Cent Amount Per Cent Amour Per Cent 
Invested to investec to Inve ted to Invest« | to 
Week Total W ex Total Week Total Weel Total 
Ending Invest- tending Invest- Ending Invest- Endin Invest- 
Feb. 23 ment M } ment March 9 ment March 1¢ ment 
Loans 
Or rn Property.. . aé 18,111 8.92 128,506 64,221 3 $224,726 55 
Or ‘ n and Busine Property 95,605 2.68 . ( 204, 8¢ 84 l ( ] 
i 90406066 60066080000000080008 $413,71¢ 1.60 569,080 7.1 
Railroad Securities 
Bor $96.55 2.71 2 17.54 0 RR 0 
| . $96.55 2.7 ) 1 5.00 228% OOO 4 55 
Public Utility Securities 
Bor " het 2,862 ).4¢ 2 88é 2 $105,219 1, 25¢ 5 
72. 0.46 6,2 2 05,21 1.32 1,250 
Government Securities 
Government Bond $2,353,312 66.00 *6.905,9¢ 14 22 19.38 0 4 ( 
Car r 3onds . as . 8 0 
Bond if Other Foreign Governments..  — ...... : 
Stat County, Municipal 51,46 7.0 2,420 8.18 884,720 36.32 it ) 3.38 
Total $2. 604.779 ( x 38 RH f 07.095 85.70 OR.527 ~ ”) 
Miscellaneous Securities 
I ° ie 53,000 On 
Sto $77,800 2.18 s 1.10 264,000 81 29 000 1¢ 
I $77,800 2.18 SOR 136 1.10 64,000 81 29 000 51 
Recapitulation 
Bond $3,074,198 86.22 $8,287,508 92.57 $7,309,857 92.02 $5,950,777 14.05 
77,800 2.18 8, 13¢ 1.10 $64,000 81 29,000 A6 
t 413,716 1.64 66,562 6.33 569,080 7.17 347,339 5.49 
$3,565,714 100.00 $8,952,206 100.00 $7,942,937 100.00 $6,327,116 100. 0 














Mutual Benefit Issues 
New Annuity Forms 
The Mutual Benefit 


1935, according to J. S. 
vice-president and mathematician. 
new forms eliminate the pro rata 
ment for the period between the 


of death and the date of the last regu- 
lar annuity payment preceding death, the 111 
from 
the annuity contracts formerly writ- 
A new contract 
now to be issued for the first time by 
a cash refund 
deferred annuity with annual premiums. 
The new annuity rates have been de- 


and show other minor changes 


ten by the company. 


} 


the Mutual Benefit is 


veloped on the conference basis. 


ee 


Life Insur 
Company announces new annuity forms 
and annuity rates, effective Apr 
Thompson, 


California Production 
Tops Four-Year Record 

New paid legal reserve life insurance 
production in California made a gain 
last year for the first time since 1930. 


ance 


m 3, 
Total new insurance paid for by the 
The 109 companies licensed to do business 
pay- in the state for 1934 was $715,443,583, 
date a gain of $49,206,696, or about 7.4 per 
cent over the $666,236,887 produced by 
operating in the 
The comparison is 


companies 
state during 1933. 
not entirely accurate because $8,090,- 
782 of new business reported by the 
Hercules Life in the tabulation is 
mostly reinsured from the former Na- 
tional Life of U. S. A., which was 
taken over by the former company last 


year. 


Farmers and Traders Life 
Announce Policy Changes 


Several changes in company practice 
were announced by the Farmers and 
Traders Life Insurance Company, Syra- 
cuse, N. Y., following the recent meet- 
ing of the board of directors. The di- 
rectors unanimously agreed to increase 
the company’s retention on any one life 
Also to pre- 
educa- 


from $7,500 to $10,000. 
pare two new juvenile policies, 
tional endowments, ages 0 to 9 inclu- 
sive. 

Non-medical limits were increased 
from $2,000 to $3,000 on single, self- 
supporting women and from $3,000 to 
$4,000 on male lives. Lives from 9% 
to 14, formerly written on the medica! 


to 
plan, will henceforth be non-medical. 








‘LIFE INSURANCE In All Its Branches . . . 





ORDINARY LIFE - 
FAMILY INCOME - 


| HEAD OFFICE 


| LIMITED PAYMENT LIFE - EDUCATIONAL - ENDOWMENT | 
ANNUITIES, Immediate and Deferred 


RETIREMENT INCOME - 


There’s a SUN LIFE plan for every requirement 


Sun Life Assurance Company of Canada 


MONTREAL 
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Announcing— 


THE SPECTATOR HANDY CHART 


of Casualty, Surety 
and Miscellaneous 
Insurance Companies 





THE SPECTATOR FIRE INDEX 


and 


THE STANDARD 
FIRE INSURANCE CHART 





THE HANDY GUIDE 


to Standard and Special 
Contracts, Dividends, 
Net Costs and Annuities 


Publications of 


THE SPECTATOR 


Insurance Authority 


239 West 39th St. Chestnut and 56th Sts. 
New York Philadelphia, Pa. 


(Deliveries are being made as rapidly as the books are received from our bindery) 
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SOUTHERN ROUND TABLE MEETING 
AT RICHMOND, VA., APRIL 29TH AND 30TH 


The advent of spring focuses full at- 
n the coming meeting of the 
Southern Round Table to be held at 
Richmond, Va., on Monday and Tues- 
day, April 29 and 30. This gathering 


tention 


will be followed by a meeting of agency 
officers and their associates at the 
Cavalier Hotel at Virginia Beach on 


May 1 and 2. The trip from Richmond 
to the coast will be made by automobile 
on the afternoon of April 30, thus giv- 
ing the delegates the opportunity to see 
Jamestown Island, where excavations 
by the Federal Government have just 


brought new discoveries to light, re- 
modeled Williamsburg, and _ historic 


Yorktown. Due to interest in the varied 
programs and the opportunity to visit 
Virginia’s shrines, an unusually large 
attendance is anticipated. 

The program for the Southern Round 
Table is now being formulated by John 
W. Murphy, public relations manager 
f the Pan-American Life, who is 
chairman of that group. Emmett Rus- 
sell, Jr., manager of the policyholders’ 
service division of the Life and Cas- 
ualty Company of Tennessee, has ac- 
cepted the post of chairman of the 
exhibits committee; and the silver cup 
of the Round Table, won last year by 
the Pilot Life, will again be the object 
of competition by the exhibitors. 

Members of the Southern Round 
Table will register at the John Mar- 
shall Hotel in Richmond early on Mon- 
day, April 29, and will be in session 
both morning and afternoon. At noon 
the Richmond Association of Life Un- 
derwriters will convene for luncheon 
with the visiting advertising men. Fol- 
lowing the conclusion of the afternoon 
session, the delegates will motor to the 
suburban summer residence of John H. 
Garey, assistant secretary of the Life 
Insurance Company of Virginia, where 
they will enjoy a real southern bar- 
becue. 

The session on Tuesday morning, 
April 30, will bring together advertis- 
ing, conservation and agency men, and 
topics of interest to all groups will be 
discussed. Immediately following lunch- 
eon the entire party will drive to the 
coast, arriving at the Hotel Cavalier at 
Virginia Beach in time for dinner. 

The program for the meeting of the 
agency men on May 1 and 2 is being 
prepared by Kenneth R. Miller of the 
Staff of the Life Insurance Sales Re- 
search Bureau and will be more com- 
prehensive than that of last year at 
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Greensboro, which was limited to con- 
servation matters. 

Arrangements for the care of the 
delegates at Richmond and Virginia 
Beach are in the hands of Robert G. 
Richards, agency secretary of Atlantic 
Life and Secretary of the Southern 
Round Table, to whom all requests for 
information about registration, sched- 
ules, and related matters should be di- 
rected. 


Added Speakers on 
Medical Program 

Two distinguished surgeons as guest 
speakers will make valuable contribu- 
tions on the highly important subjects 
of tuberculosis, brain surgery and 
nervous disorders at the annual meet 
ing of the Medical Section of the Amer- 
ican Life Convention in  Excelsio) 
Springs, Mo., April 25-27. They are: 
Dr. Jay Arthur Myers, of Minneapolis, 
professor of preventive medicine and 
public health of the University of Min 
nesota, and Dr. Frank R. Teachenor, 
of Kansas City. 





needful humanity. 








Ambassadors to Humanity 


The Life Insurance agent of today is an 
ambassador from his company to the people in 
all walks of life. A man with a diplomatic mis- 
sion to perform by interpreting the great bene- 
fits offered by a public spirited institution to a 


We provide policies to meet 
all life insurance needs— 
policies that are easy to 
translate from cold, hard 
figures to certain and defi- 
nite benefits. Our promo- 
tional and advertising plans 
act in your interests, as your 
missionaries. 


Che Prudential 
Insurance Companp of America 


EpwarD D. DUFFIELD, President 


Home Office: Newark, N. J. 
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Equitable Creates New 
General Agency in N. Y. 


William J. Pediteh ond Co., Inc., 
Located in Empire State Build- 
ing; Company Has Able Staff 


The Equitable Life Assurance So- 
ety f the United States has ap- 
pointed the firm of William J. Pedrick 
& Co., Inc., with offices in the Empire 
State Building, a general agent for the 
Society in the Metropolitan District. 


Captain Pedrick, for the past 16 years, 





Trust Life 
Insurance Company 


Chicago, Hlinois 


has been in charge of the active man- 


The Fifth Avenue Associa- Insurances 


fe 
2 





‘a 53,548,214.00 
has been its president since BOOM AABSEES. 20 iccvcs. 32,845,596.3 
3,019,322.57 








nth Captain Pedrick resigned 
ve management of the Associa- 


work to enter the insurance busi- Fifth Avenue Section since the World 


the board of directors of the War. 
ation unanimously elected him John T. Balfe and James 


president of the association for a new are associated with Captain 
in recognition of his services to Mr. Balfe, as vice-president and gen- 
and realty interests in the eral manager of the company, 














THE 


MANHATTAN LIFE 
INSURANCE COMPANY 


654 MADISON AVENUE AT 60th STREET 
NEW YORK CITY 


FOUNDED 1850 





THOMAS E. LOVEJOY, President 


Life Endowment Retirement Income 
Double Indemnity Disability 
Modified Life Preferred Risk 


Salary Savings 


























— 


long record of achievement in the in- 
surance business. He is a Chartered 


Life Underwriter, and in 12 years of 


nsurance work has personally handled 
upwards of $15,000,000 of life insur. 
ance. He has also trained and de 
veloped some of the best insurance 
men in New York City. He has held 
executive and selling positions with 
other leading life insurance companies, 
and has a background of banking and 
exporting experience both in this coun- 
try and in South America. 


Associates 

Mr. Hayes, the secretary-treasurer, 
has been associated with Captain Ped- 
rick in The Fifth Avenue Association 
for the past seven and one-half years, 
and for 11 years has specialized in 
organization, promotion and public re- 
lations activities. Mr. Balfe and Mr. 
Hayes are both graduates of the Uni- 
versity of Notre Dame. 

Captain Pedrick’s record in public 
life is one of the best known in New 
York city. During the World War he 
served in the air service, United States 
Army, and at the close of the war was 
the commanding officer of the Aerial 
Gunnery School at Chapman Field in 
Miami, Fla. Prior to the war he was 
in the insurance and real estate busi- 
ness in New York city. 


Completes 800 Weeks of 
Consecutive Production 


A new high point in consecutive 
weekly production for an agent of the 
Equitable Life Insurance Company of 
Iowa was achieved in February by Ben 
Bloch, of the Peoria, Ill., agency, who 
celebrated his eight hundredth week in 
the Equoiwa One-a-Week Club. 

Mr. Bloch became a representative 
of the Equitable Life Insurance Com- 
pany of Iowa in 1916. He not only 
lacked the advantage of previous in- 
surance experience but, also, lacked the 
educational background possessed by 
most men, having literally educated 
himself since being forced to leave 
school at the age of 12. His deficiency 
in the matter of formal education was 
more than offset, however, by his na- 
tive intelligence, his habits of thrift and 
hard work, and by a burning determi- 
nation to succeed. 


W. J. Sheppard, an assistant sec- 
retary of the Canada Life, this month 
observes his 35th anniversary of ser- 
vice with that company. 
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Indianapolis Life 
Agency Promotions 


Edward B. Raub, president of the 
Indianapolis Life, has announced the 
appointment of Albert H. Kahler as 
superintendent of agents. Mr. Kahler 
succet James R. Mayfield, who re- 
signed some time ago. Mr. Kahler has 
been a member of the Indianapolis Life 
field staff for 23 years and has been 
general agent of the company for Cen- 
tral Illinois with headquarters at 
Peoria. 

Mr. Raub also announced promotion 
of four men in the agency department 
who have been with the company fo1 
several years. Irving Palmer, agenc; 
secretary, and F, D. Brosnan, field su- 
pervis were appointed assistant 
agency managers. Doyle Zaring, as- 
sistant secretary, was appointed agency 
secretary. 

The Canada Life will open a new 


branch 
good, f 


office in Toronto. Trevor Haw- 


ormerly manager at Winnipeg, 


will head the new Toronto organiza- 


tion. 


OPPORTUNITY 


@ Advancement, 
“"money-wise,’’ is 
what most every- 
one seeks. Buffalo 
Mutual Life... old, 
substantial, pro- 
gressive... offers 
outstanding opportunity. @ If you are 
located in New York or Ohio and you 
seek a better opportunity for your proved 
ability... we invite you to write us in 
confidence. Address: J. C. Kreinheder, 
Supt. of Agents, Home Office, 452 Del- 
aware Avenue, Buffalo, N. Y. 
E. PARKER WAGGONER, 


\ 


Rin eed a 
BUFFALO MUTUAL 


LIFE INSURANCE COMPANY 





President 





Good Mortality Record 


The Mutual Life Assurance 
Company of Worcester, Mass., 


favorabl 


State 
has ex 
perienced a noticeably mor- 
tality for the first two months of the 
year, according to a recent report. Foi 
the first the 
ratio of actual to expected 
was 51.79 per cent. 


two months company’s 


mortality 














REBUILDING 





Commonwealth Life be- 
lieves the time has arrived 
when men are looking 
confidently to the future 
—taking up the task of 
rebuilding their depres- 
sion shot businesses. 


With its new Reconstruc- 
tion policy, 
wealth enables your pros- 
pect to rebuild his estate 


Common- 


For Futt Detaits WRITE 


COMMONWEALTH LIFE 
INSURANCE COMPANY 


LOUISVILLE 


at the same time that he 
rebuilds his business. 


Rates at Age 35 
$2,500 


$25.80 
32.88 
3rd year 39.95 
4th year 47.03 


5th and subsequent years 
$54.08 


Ist year 
2nd year 


KENTUCKY 
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Indiana Insurance Code 
Law Signed by Gov. McNutt 


Measure Clarifies Nearly a Century of 
Insurance Legislation; Backed by 
Companies and Ins. Department 


A new insurance law is in effect in 
Indiana, one of the first major pieces 
of legislation of the last Legislature 
to become effective. Gov. Paul V. Me 


Nutt signed the bill in the presence of 
several insurance company 
Harry E. McClain, 
sioner, and other officials of the State 
Department. The 
eliminates 83 years of insurance laws, 


executives, 
insurance commis 
Insurance measure 
for it codifies all insurance legislation 


nacted since the constitutional con- 
vention in 1852 

Insurance commissioners in Indiana 
for the last 15 called for 
recodification legislation repeatedly, but 
the task never before was attempted. 
Officials of the attorney general’s of- 
fice began work last summer on the 


measure, aided by McClain and insur- 


years have 


ance men. 

The new law covers organization of 
companies, makes stricter the posting 
of assets with the Insurance Depart- 
ment, covers Federal loans to 
panies, limits investments, regulates 
policy contracts and restricts premium 
rates to a limited degree. Correlation 
with the state’s corporation and bank- 
ing code is provided in the law. Chief 
among these points is the placing of 
insolvent companies in the State In- 
surance Department the same as closed 
state banks now are taken over by the 


com- 


state instead of providing for re- 
ceiverships. 
Much of the already existing law 


was rewritten into the new code along 
with new features of insurance regula- 
tion, some of which borrowed 
from other states. 


were 


Lehigh Valley Protects 
Six Thousand Employees 

The Lehigh Valley Railroad Com- 
pany has announced the adoption of a 
health and non-occupational accident 
insurance program in which nearly 6000 
employees of the company are partici- 
pating. The new coverage, underwrit- 
ten by the Metropolitan Life Insurance 
Company, supplements group life in- 
surance which has been in effect for 
time. 

The benefits, which are determined 
by monthly earnings, range from $5 a 
week to $25 a week. They will be paid 
of sickness, or when an em- 

injured while off the job. 


some 


in case 
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Life Insurance Week Poster New Appointments Texas Association 

Fred S. J. Hancock has been ap- Sponsors Publicity 


Stresses Policy Ownership 


First Series of Newspaper Advertise- 
ments Have Been Approved; Aimed 
to Sell "Planned Futures” 


Three of the four newspaper adver- 
tisements scheduled for Life Insurance 
Week have been approved, and copies 
are being sent to the contributing com- 
panies, according to M. A. Linton, 
chairman of the Life Insurance Week 
Committee. The advertisements are all 
of the “human interest” type, are at- 
tractively illustrated with large photo- 
graphs, and emphasize the benefits of 
life insurance to the average Ameri- 
can family. 

One of the advertisements has been 
selected as the poster for Life Insur- 
ance Week. It shows a man sitting 
on his porch, with his wife and one of 
their children in the background. The 
caption of the advertisement reads: 
“No, I Don’t Carry Life Insurance 
I Own It,” and the copy tells why he 
has made life insurance the backbone 
of his financial planning. A _ slogan, 
“The sooner you plan your future, the 
better your future will be,” is carried 
through all the advertisements. 

In metropolitan centers the adver- 
tisements will occupy nearly a half 
in cities of smaller size the ad- 
will extend to about a 


page; 
vertisements 
quarter page. 

No attempt will be made to obtain 
replies. However, reference will be 
made in each advertisement to a book- 
let, “How to Win Both Ways,” over a 
million copies of which will be distrib- 
uted by the representatives of the co- 
operating companies. The booklet is 
in course of preparation, and a synopsis 
will be available in a short time. 

In writing to the co-operating com- 
panies, Mr. Linton said: “I am con- 
vinced that any company by organizing 
to take advantage of this campaign can 
stimulate its agency force to construc- 
tive activity. This means, I believe, 
that those of us who are cooperating 
can probably get more benefit from it 
than from any cooperative campaign 
we have ever undertaken.” 


Wins Montgomery Trophy 

The Oakland, Cal., agency of the 
Acacia Mutual Life of Washington, 
D. C., won the coveted trophy for the 
Western states division of the company 
in the President’s $6,000,000 Trophy 


contest, recently staged in honor of 
William Montgomery, the company’s 
president. 


pointed acting manager of the San 
Francisco office of the Jefferson Stand- 
ard Life by James H. Sewell, Cali- 
fornia agency director for the com- 
pany. Mr. Hancock fills the vacancy 
created when Robert G. Minty resigned 
the position of manager to become as- 
sociated with the New England Mu- 
tual in San Francisco. 





F. Paul Jernigan has been appointed 
special agent for the Penn Mutual Life 
Insurance Company at Little Rock. 


O. P. Schnabel, president of the 
Texas Association of Life Under. 
writers, has sent out a bulletin to the 
seventeen presidents of Life Under. 
writer Associations in Texas advising 
them that the Texas Association wil] 
contribute five dollars to each associa- 
tion publishing a list of the paid mem. 
bers. The associations who have tried 
this method of getting the underwriters 
in their cities “association conscious” 
have gotten splendid results. 
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NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 
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70 Years Spry 


On March 22nd, this year, Provident 
Mutual was 70 years old. That’s a 
lot of years. According to the best 
colloquialisms, that makes us 
“ripe.” It makes us too ripe, in 
fact—too ripe by 15 years—to 
buy for ourselves a PROVIDENT 
PROVIDOR, that comprehensive 





retirement plan for men under 55, 
However, not being an individual, 
we find ourselves as gay as we ever 
were, a whole lot stronger, and more 
mellow with each new birthday. And 
if the years deny us the PROVIDENT 
PROVIDOR, they can’t deny our 
offering its opportunities to others. 
So, if you are under 55—if, let us 
say, you were “founded” after 1880 
—it will pay you well to investigate 
the PROVIDENT PROVIDOR. In 
addition to paying you $200 a month 
for life beginning at 55, 60 or 65, it 
will pay $20,000 to your family if 
you die before that age. Ask your 
Provident Mutual agent about the 
PROVIDENT PROVIDOR today. 


PROVIDENT MUTUAL 


Lire? 


\IFE INSURANCE COMPANY OF PHILADELPHIA 


F j 
Founded 18¢ 










This is one of a series of 


newspaper advertisements 
published by Provident 
Mutual in sixty cities. 


(es 
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Tombstones Data Used 
in Conservation Effort 

Recently two representatives of one 
of the Canada Life Montreal branches 
were attempting to persuade a policy- 
holder to keep his insurance in force. 
The policyholder, however, was firm in 
his determination to surrender it, de- 
claring that he was in good health and 
there was no immediate chance of his 
dying. The men from the Canada Life 
stressed the fact that no one can be 
certain about life, and clinched their 
argument by suggesting that the as- 
sured note the ages on the tombstones 
of a cemetery. He would be surprised, 
they said, to find the ages were not all 
between 70 and 90, but that some were 
between 10 and 20, some between 20 


and 30 and some at 40, his own age. | ‘ ; : 
| the clientele “buys 


This argument finally resulted in the 
policyholder retaining his insurance in 
force. 


Canadian Government 
Annuities Show Increase 


Purchases of Dominion 
annuities last year established a record 
with a total of $7,071,439, an increase 


of 100 per cent over the figure for the. 


year before. The previous high mark 
was in 1929 when $4,272,000 was re- 
ceived. 

Analysis of the government annuity 
fund statement shows a total as at 
March 31, 1934, of $35,024,000. Total 


| receipt amounted to $8,522,000, most 


| 


of which was received for immediate 
annuities and deferred annuity pay- 
ments. 


Bankers National Life Buys 


|New Home Office Building 


The Bankers National Life, Jersey 
City, N. J., has just purchased the 
former Elks’ Club building in Mont- 
clair, and expects to move its head- 
quarters to that city when remodeling 
has been completed, which should be 
about July 1. Negotiations for the pur- 


| chase of the building were completed 


last week. 


Treasurer of New York Life 
Alfred H. Meyers has been elected 
treasurer of the New York Life Insur- 
ance Company. Mr. Meyers has been 
with the company for the past 33 years, 
and has been assistant treasurer since 


Government | 


AS I LIVE 


By Frank ELLINGTON 


HOUSANDS and thousands of life 
insurance agents are moving around 
over the country today, laboring under 
the delusion that they are selling life 
insurance. True, they make a fine liv- 


| ing. A house, a car, and nine fives. But, 


| or not. 


listen, boy, don’t give yourself a pat 
on the back just yet; you did not sell 
that policy; it was bought; believe it 
You didn’t sell it; they bought 


| it. 








* * & 


RED BREMIER, of the Curtis Pub- 

lishing Company, can show you that 
the client “bought” it. And, Mr. Brem- 
ier says, when around 80 per cent of 
’ it speaks well for 
the salesmanship in life insurance. 
Sell the policy and make the policyhold- 
er believe he bought it. 


. 


ORE than 50 per cent of policy- 

holders call you up, or take more 
on their own initiative. More than 
50 per cent of “men on the street’ re- 
gard life insurance agents favorably. 
Then, Mr. Bremier switches to what 
the agent wants. Prospects, prospects, 
and still again prospects. Fifty per 
cent of old policyholders are begging 
for more insurance. Do these people 
a favor and sell them. And, make 
them think they “bought” it. 


* * 7 


C= of the criticisms of the life in- 
surance business, a common one, 
was that the representative did not 
know anything about what he was 
trying to sell. Of course, that would 
not be the fault of the agent. Who 
sent him out unprepared? Recruiting 
per se needs brakes. During the dark 
days almost any vice-president might 
have been at liberty, and he would be 
grabbed up by almost any ambitious 
manager on the look-out for an in- 
crease. 
* = * 


HE prospect, this survey discloses, 
is interested in and needs expert 


| advice on the investment features of 


life insurance. Mr. Bremier illustrates 
his talk with charts which tell the story 
at a glance. He was featured last week 
at the home office meeting of Provident 
Mutual Life fieldmen and shortly wil! 


May 9, 1928. He first began working | address the agents of the Philadelphia 


for the New York Life as a messenger 
boy on April 14, 1902. 


Life. Hear his talk, by all means, if 
the opportunity is offered. 
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Tuis new 56 page book i 
now ready for delivery andis 
being sent to all who received 
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ble’’ last year. If you wert 
not on the list and would lift 
to be added, please send 
your request now. 
will be filled as quickly | 
possible and as long as i 
supply lasts 


2 Travel 





he Travels 


ne Tr ive le 






on 


tile AY fh 






The Spectator, March 28, 1935 


J 




















n€ lravelers 


MARLEN E. PEW 


Editor of 


Editor and Publisher 
and The Fourth Estate 


EDDIE CANTOR 





UEUTENANT KREML 


:Traveiers | 


Nt Travelers | 


tor 


isurance Company 
lemnity Company 


re Insurance Company 


» March 2 











| HE latest and the most comprehensive 

# annual publication on automobile acci- 
dents and their causes, is now announced by 
The Travelers Insurance Company of Hart- 
ford, Connecticut. 

Ways to prevent automobile accidents 
and, therefore, fatalities, are emphasized and 
made forceful by means of unusual photog- 
raphy, paintings and drawings prepared 
this 


artists and cartoonists. 


especially for study by prominent 
Those who read or 
glance through the 56 pages of this booklet 
cannot help but be impressed by the com- 
pleteness and sincerity of this effort to reduce 
the frequency of automobile accidents. 

A discussion of the seriousness of the 
country’s problem of automobile accidents 
the 
Pew, editor of 
Es- 


tate; Eddie Cantor, who has made frequent 


is presented in this booklet. Among 
contributors are Marlen E. 


Editor and Publisher and The Fourth 


of street and highway 
Kreml, lieutenant of the 


police depart ment and 


appeals in’ behalf 
safety, and Frank 
Ill. 


director of that city’s successful accident 


Evanston 


prevention bureau. Another commentator is 

Howard Brubaker, a regular contributor to 

the New Yorker. 
*Unavoidable 


Mr. 


“are bad enough, but the ever rising 


accidents,” writes 
Pew, 


tide of death and injury which traces directly 
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sk For Everv Year 








Idiot !—I! had the right of way and you know it! 


to individual irresponsibility and lack of law 
and order, should arouse public indignation.” 

The part which haste plays in the auto- 
mobile accident toll is portrayed in a num- 
ber of ways to emphasize the basic fact that 
care and more care must be observed if 
accident prevention is to become a reality. 

Insurance agents and brokers through- 
out the United States are invited to become 
acquainted with and to use the facts con- 
tained in this free booklet. 


abridged edition in colors and a novel, illus- 


( ‘opies of an 


trated Highway Safety Test have been sup- 
plied to Travelers representatives in addition 

to the large size edition of the booklet. 
This booklet which is placed at public 
disposal for the purpose of 


creating a more widespread 
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— 
WEVE PAST 500 MILES. 
NOW | CAN STEP 


ON IT? >—_ 


~AND HOW CARELESS A LOT OF THEM GET, 
UT BREAKING THEIR OWN NECKS 


appreciation of the need for 


sincere accident-prevention 





efforts, will soon be available 
to 


schools, civic organizations, 


for distribution clubs, 

educational institutions, ete. 
Please 

quests for free copies to any 


Travelers office or to Publicity 


address your re- 








A Don Herold Cartoon Appearing in the Book 
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Advertising Campaign 
Proposed by Agents 


Plan of Albert Dodge Is Referred 
To Executive Committee Dur- 
ing Sessions at Miami 
Of outstanding importance from a 

public relations standpoint was the pro- 
posal of Albert Dodge of Buffalo, sub- 
mitted to the mid-winter meeting of the 
National Association of 
Agents at Coral Gables, Fla., last week 
and calling for a countrywide institu- 
tional insurance advertising program. 
Mr. Dodge’s recommendations were in- 
corporated in his report as chairman 
of the publicity and education commit- 
tee of the N.A.I.A. and his plan, in gen- 
for a broad advertising 
program to include newspaper adver- 
tisements, billboard displays, radio time 
and other types of promotion material. 
The report records 22 separate items of 
value to the local agents and the entire 
program would be aimed at selling the 
services of local agents and the in- 
herent need for insurance to the public 
at large. 

The report with its suggestions was 
referred to the executive committee of 
the National Association. Discussions 
had with various delegates to the con- 
vention indicated that there would not 
be immediate action on the proposal be- 
cause of the difficulty of getting all 
interests to proceed concertedly. 

The advertising campaign idea would 
bring in both fire and casualty and 
surety companies as well as the Na- 
tional Association and this is the point 
which will probably cause long delay. 
Many of the companies are understood 
to be averse to joint action of this kind 


Insurance 


eral, calls 


at the present time despite the validity 
of Mr. Dodge’s suggestions. Some com- 
panies even feel that not enough has 
been done toward advertising the busi- 
ness and the company viewpoint to the 
agents and brokers themselves and that 
this should be thoroughly covered be- 
fore wider fields are sought. 





Tennessee Business 
Was $10,610,486 

Total premiums received by fire and 
marine insurance companies of all 
classes in the State of Tennessee dur- 
ing 1934 amounted to $10,610,486 as 
against losses incurred of $4,191,376 
for a ratio of 39.50 per cent. The 
records of the Tennessee Insurance De- 
partment give figures for but one Ten- 
nessee stock fire insurance company, 
the Memphis Fire, which had only 
$3,167 in premiums during the year 


just passed, but 143 stock fire com- 
panies from other states had net 
premiums in Tennessee of $8,585,- 


516 with losses paid of $3,598,840 and 
incurred losses of $3,334,680 for a loss 
ratio of 38.84 per cent. 

Foreign stock companies having 
United States branches operate in 
Tennessee to the number of 38 and 
wrote premiums there of $1,460,346 
with losses incurred of $557,027 for a 
ratio of 38.14 per cent. 

Mutual fire companies of other states 
had premiums in Tennessee last year 
of $426,848 with losses incurred of 
$171,517 for a ratio of 40.18 per cent. 
There are 40 such carriers which did 
business in Tennessee last year. 

The 15 reciprocal exchanges doing 
business in Tennessee in 1934 wrote 
premiums of only $134,609 and had in- 
curred losses of $127,554 for a loss 
ratio of 94.76 per cent. 


—— 


Expect Sparring Bout 
On 1.U.B. Problem 


Committee of Producers To Meet 
With Company Represente- 
tives for Better Understanding 


John R. Dumont, manager of the In- 
terstate Underwriters Board, was in at- 
tendance last week at the mid-winter 
meeting of the National Association of 
Insurance Agents and listened to the 
grievances of the agents regarding 
I.U.B. practices. While taking no ac- 
tive part in the floor discussions and 
committee discussions on the whole 
question, Manager Dumont is under- 
stood to have advanced preliminary sug- 
gestions on the I.U.B. matter. 

The I.U.B. manager is understood to 
be charged with the duty of arranging 
for a committee from his organization 
to meet with the agents committee on 
the subject which is headed by Kenneth 
H. Bair, chairman of the agents’ execu- 
tive committee. It is hoped that a solu- 
tion of differences between the men- 
bers of the National Association and 
the I.U.B. can be arrived at in time 
for presentation to the annual meeting 
of the former which will take place at 
Rochester, New York, in September. 


Vote on Split 


Stockholders of the 
York Insurance Company 
April 1 to act on a proposal to reduce 
the par value of the capital stock 
from $100 to $10, thus increasing the 
number of shares from 15,000 to 150; 
000 and permitting of transfer of funds 
to surplus. 


New 
meet 


City of 
will 








STOCK FirE INSURANCE PREMIUMS AND LOSSES IN 1934 


The tables below show the 1934 premiums and losses by 
classes of business of stock fire insurance companies listed 


the press. 


in the main section of The Spectator Fire Index, just off 








1934— ——. 

CLASS Premiums Losses Ratio, 

Written Paid Per Cent 
Fire $479,452,985 $207,146,674 43.2 
Ocean Marine 29,571,693 18,487,547 62.5 
Motor Vehicle 87,979,042 35,543,532 40.3 
Earthquake 1,127,526 528,595 46.9 
Inland Marine 29,392,017 13,163,745 44.8 
Tornado 36,297,126 11,488,686 31.6 
Hail .. ia 2,326,749 1,495,288 64.3 
Sprinkler Leakage 1,729,071 1,243,309 71.9 
Riot, etc. : 5,686,297 1,320,271 23.2 
Aircraft 541,806 121,311 22.4 
Aggregates $674,104,312 $290,538,958 43.1 








Similar data for the year 1933 are given for 
purposes of comparison. 











1933 : 

Premiums Losses Ratio, 

Written Paid Per Cent 
$460,734,349 $210,960,338 45.8 
25,827,476 13,197,695 51.1 
72,212,406 32,784,432 45.3 
966,721 1,003,754 103.8 
26,279,457 13,148,372 50.0 
30,718,439 16,955,747 55.2 
2,352,666 1,472,484 62.6 
1,564,462 575,114 36.8 
3,132,173 530,046 16.9 
432,442 258,813 59.9 
‘i om 
$624,220.591 46.9 
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bert Dodge of Buffalo and McAlister Yj] Consider Stock 


Pro Rata Rule Under 
Agents’ Scrutiny 


Amendment Suggested to Ac- 
tions of E.U.A.; Overriding 
Sought On Auto Accounts 


Closing its mid-winter meeting at 
Coral Gables, Fla., the National As- 
sociation of Insurance Agents discussed 
the pro rata cancellation of variable 
values on risks of single location and 
the entire problem of the pro rata 
clause as recently adopted in Eastern 


Underwriters’ Association territory. 
The question had been a main topic of 
debate at the meeting of state officers 
which preceded the regular sessions and 
was brought before the assembly by 
Kenneth H. Bair, chairman of the 
executive committee, who presided over 
the state officers’ gathering. 

Of the countrywide territories repre- 
sented at the meeting, all were in favor 
of the pro rata proposal except the 
West and from this there was no exact 
disapproval, the delegates feeling that 
the situation there is taken care of by 
the provisional policy. Edwin J. Cole, 
president of the association, whose re- 
view of the agents’ work appeared in 
The Spectator last week, called on 
Archibald J. Smith of New York who 
advocated retention of the return 
premium until expiration of the policy 
and opposed the E.U.A. stand at pres- 
ent. Mr. Smith believes the rule should 
be amended to embrace his suggestion 
and has communicated with the E.U.A. 
to that effect. Also taking parts in 
the discussion on the pro rata rule were 
Past-president Allan I. Wolff together 
with C. W. Varney and Past-president 
W. Eugene Harrington. It appeared 
to be the consensus of opinion that if 
agents were to adhere to the pro rata 
tule as it stands, they would be com- 
pelled to pay the premium on insurance 
which had been transferred from one 
producer to another and would not get 
the return premium until the expiration 
of the reduced policy. Proposal to 
amend the E.U.A. pro rata rule was 
referred to the executive committee of 
the association. 

One of the highlights of the closing 
sessions was a move to obtain for agents 
overriding commissions on financed 
automobile business. After some dis- 
cussion, a committee was appointed to 
study the question. The members 
chosen for this task were George W. 
Carter of Detroit as chairman and Al- 
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Carson of Charlotte. This committee is 
to seek from automobile com- 
panies a willingness not to solicit ree 
newal of premiums and will also try 
information of 
Its main purpose, how- 


finance 


to get on expirations 
auto policies. 
ever, will be to obtain overriding com- 
missions for local 
auto business. 

The discussion workmen’s com- 
pensation insurance, headed by W. 
Eugene Harrington, is dealt with else- 
where in these pages and was more 
fully gone into at the closing sessions 
of the mid-winter meeting than any 
other topic before the delegates. 


agents on financed 


on 


Also brought before the convention 
were the problem of relations with the 
Interstate Underwriters Board and the 
proposal to begin a definite and com- 
prehensive plan of institutional adver- 
tising. The report on the advertising 
matter was presented by Albert Dodge 
and is fully described elsewhere in this 
issue, 


Marine Office of 
America Meeting 

With Vincent L. Gallagher, secretary 
of the Continental, presiding as toast- 
master, the Marine Office of America 
concluded its annual meeting last week 
with a banquet at the Vanderbilt Ho- 
tel, New York. High executives and 
branch managers of the seven member 
companies took advantage of the gath- 
ering to discuss closer cooperation be- 
tween the fire and marine branches of 
the companies concerned. 

Those who attended included: S. D. 
McComb and O. C. Torrey, respectively 
manager and assistant manager of the 
Marine Office of America, and repre- 
sentatives of the following member com- 
panies: American Insurance Company, 
American Eagle Fire Insurance Com- 
pany, Continental Insurance Company, 
Fidelity-Phenix Fire Insurance Com- 
pany, Firemen’s Insurance Company, 
Glens Falls Insurance Company and 
Hanover Fire Insurance Company. 


General Agents 
Meet May 13-14 


The American Association of Insur- 
ance General Agents will hold its 10th 
annual convention on May 13-14 in- 
stead of May 7-8 as previously an- 
nounced. The gathering will be at 
Kansas City. The change in date of 
meeting was announced by President 
Henry A. Steckler. 





Versus Mutual Plans 


The interest of stock 
ducers in the whole problem of mutual 
insurance company competition is reach- 
ing a new high these days and will 
come strongly to the fore within the 
next two weeks when a committee of 
the Insurance Executives Association 
meets with a committee of National As 


company pro- 


sociation of Insurance Agents for a 
discussion of the entire question. 
Action along this line carries out 


The Spectator’s reiterated suggestion 
that company and agency conferences 
should change of com- 
pany procedure or any decision as to 
public policy. Recently, this point was 
again brought out by Frank N. Bel- 
grano, president of the Pacific National 
Fire of Francisco, national! 
commander of the American Legion, 
when he said: “Companies should re- 
alize that before making drastic rules 
and changes of any nature—agents 
should be called in for conference and 
the sooner this is done the better for 
the insurance business.” 

No indication of the course to be de- 
cided upon at the I.E.A. and N.A.I.A. 
meetings has been forthcoming, but it 
is understood that no steps will be taken 
on the stock vs. mutual problem which 
will in any wise upset the theory of a 
united insurance front against legisla- 
tive attack. 

The N.A.I.A., at its Florida meeting 
last week, appointed the following com- 
mittee on the question of stock vs. mu- 
tual insurance: Edwin J. Cole, Kenneth 
H. Bair, Albert Dodge, Allan I. Wolff 
and W. O. Wilson. 


New Capital for 
Lincoln Fire 

The Lincoln Fire Insurance Com- 
pany of New York held a meeting of 
stockholders yesterday to vote on a 
change of capital by issuance of 10,000 
shares of preferred stock with a par 
value of $1, priced to bring in $50,- 
000. Dividends on the new share are 
to be cumulative to yield 5 per cent. 

Sale of the new stock is already 
reported arranged subject to commit- 
ment with the Reconstruction Finance 
Corporation. 


precede any 


San and 


Adopt Arson Law 

As forecast recently in The Spec- 
tator, the model arson law sponsored 
by the National Board of Fire Under- 
writers has been enacted in West Vir- 
ginia and Kansas. 
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Good Old 1934 
Was Nice Year 
While stock 


executives are 


fire insurance company 


wondering where in- 


creased premium income is to come 
future, they have at least 
the comfort of a year well spent from 


Obviously, 


from in the 


an underwriting standpoint. 
judging by the lowered loss ratios on 
1934 business everywhere in evidence, 
the factors of chance were in the com- 
the 
most. On 


time when 


the other 


favor at 
them 
hand, it is certain that the good show- 


panies’ very 


they needed 
ing was mostly the result of managerial 
ability exerting itself to the utmost and 
business 
had 


profits out of 
sponges which at 
seemed to be dry. 

Not only executives, but agents and 
stockholders, can look back on 1934 and 
consider with pride and satisfaction the 
fact that of 106 stock fire 
companies which earned $1,000,000 or 
more of underwriting income in that 
twelvemonth, only four showed an un- 
Furthermore, the 
underwriting loss of the four losers in 
this item was only about $350,000 as 
compared with millions in underwriting 


squeezing 


first glance 


insurance 


derwriting loss. 


profits made by the other 162 carriers. 

It is not to be inferred from this that 
company stocks 
sarily will show a remarkable activity 
tending toward rises all along the line. 


fire insurance neces- 


The present state of the average in- 
vestor’s pocketbook militates against 
that as well as the unsettled state of 


with 
There 


can be, however, an optimistic outlook 


government activities, combined 


many other controlling factors. 


which would scarcely have been justified 
at the end of 1933. Much of the chaff 
in company operation has been swept 
away by the broom of necessity and a 
stable condition within is nearer than 
t has been in many moons. 

Of 28 foreign fire companies having 
States which earned 


$1,000,000 or more of underwriting in- 


branches 


Ur ted 


to show 
an underwriting profit. Those 2 were 
the Pearl and the Eagle, Star & British 


Dominions. 


come last year, only 2 failed 





More Members— 
Better Conditions— 

Fac 
cant of 
duction end of the fire insurance busi- 
were brought last week at 
Miami, Fla., during the annual meet- 
ing of the National Association of In- 
Agents. Follett L. 


ts which can be viewed as signif- 
a gradual recovery in the pro- 
out 


ness 


surance Greeno, 


chairman of the membership commit- 
tee of the that 
gains in membership have been sub- 


association, reported 
stantial in nearly all localities and that 
a considerable portion of such gains are 
reinstatements of members who prob- 
ably came back into the fold as their 
incomes increased. 

Membership in the association as of 
March 1 aggregates 11,350 with Cali- 
fornia still in the lead with a state total 
of 1142. Between the early part of 
February and the time of the Miami 
meeting there were 465 new or rein- 
stated members added to the rolls of the 
association. Perhaps indicative of po- 
tential recovery in the South is the fact 
that since the first of last September the 
state of Florida made a greater net in- 
crease in membership than any other 
section, having secured 101 new mem- 
bers within that period. 

The net membership increase of the 
National Association is the first re- 
corded since March, 1928, and—al- 
though it is admitted that controversial 
problems had more than a little to do 
with the entire question—is a hopeful 
sign as far as the ability of producers 
to spend apart from bare necessities is 
concerned. Interest in the work of the 
association was much heightened by the 
fact that it opened an office in Wash- 
ington, D. C., and took prominent and 
successful part in the negotiations with 
the H.O.L.C. 

Said Chairman Greeno: “The accom- 
plishments of the National Association, 
particularly during the past year and 
a half, offer conclusive evidence to any 
fair-minded agent that his best chance 
of survival is wholly dependent upon 
his active association with and partici- 
pation in the work being done by the 
organized agents of this country.” 


Qualification 
Comes to Fore 


Insistence on the qualification of 
agents is receiving new impetus this 
year in all lines of insurance. The Na- 
tional Association of Life Under- 
writers, through its president, is con- 
ducting an active campaign to eliminate 
part-time agents as much as possible 
and to insist on the selection and train- 
ing of all others so that they may be 
properly qualified to service public 
needs. The National Association of In- 
surance Agents, in the fire and casualty 
fields, is stressing the need for pro- 
ducers who know their business and 
who keep abreast of the latest develop- 
ments in policies and practices so that 
production in general will be benefited. 





At the same time, the brokers of the 


country are giving attention to the 
same topic and are more and more com. 
ing to realize that the demoralized con- 
ditions in brokerage in large cities are 
largely the outcome of admitting to the 
business men who unfit to com- 
prehend its true aims and unwilling to 
live up to its highest ethics. 

As an instance of this feeling is the 
fact that the New York Senate last 
week passed the bill providing that an 
insurance broker’s license shall only be 
issued when the applicant has passed a 
course in insurance at schools recog- 
nized by the State Regents or at the 
Insurance Institute of America or at 
the Insurance Society of New York, or 
instead of this, has filed with the Ih- 
surance Superintendent an affidavit al- 
leging that he has been employed for 
one year, at least, in a responsible posi- 
tion by an insurance company or a 
brokerage office. This bill would add 
subdivision 6-a, Section 143, to the New 
York insurance law and has the com- 
bined approval of the five brokers’ as- 
sociations of New York City. It is not 
unlikely that if the bill is signed by the 
Governor and law it will be 
recommended by the National Associa- 
tion of Insurance Brokers as suitable 
for countrywide adoption. Informed 
observers see an optimistic portent in 
the fact that producers’ 
qualifications is being from 
within the business, 


are 


becomes 


stress on 
applied 


Clarify 
Interests 

There never has been any clear line 
of demarkation regarding lines of some- 
times - fire, sometimes - casualty insur- 
ance. Such coverages as 
automobiles, for instance, are written 
both by fire and by casualty companies. 
The same is true of automobile prop- 
erty damage. Within the casualty com- 
panies themselves, some of their busi- 
ness is strictly casualty and some } 
suretyship. Even the few companies 
which confine themselves almost wholly 
to surety writings also write burglary. 
which is technically a casualty line 
Among the fire companies, and in addi- 
tion to the automobile lines which are 
casualty-fire hybrids, there is a gro¥ 
ing disposition to handle items which 
come under inland marine classification: 
and which are perhaps also casualty 
surety covers. 

Instances of this double parentage ™ 
some forms of insurance are to be found 
in the inland marine writers who are 
pushing all-risk security floaters. The 


‘ 


collision of 
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surety companies also extend coverage 
f this type and some conflict of in- 
terests is to be noted. From a competi- 
tive standpoint, the duality of particu- 
lar coverages is a bad thing since the 
production of such business makes for 
unpleasantness in the field and there is 
less chance of stabilizing practices at 
the home offices. 

It certainly would be a good thing if 
the fire and the casualty and surety 
companies got together and once and 
decided either to define their 
various coverages specifically and keep 
them apart, or to adopt the English sys- 
tem of permitting a company to write 


for all 


any lines which it saw fit to handle. 
The “overlapping” of company and 
agency effort as between fire and 
casualty companies leads to no good 


and may be productive of harm since it 


tends to sunder insurance company 
thought and practice. 


What Causes 
Ship Fires 

The causes of fires on shipboard are 
receiving attention than usual 
now that current investigations, started 
by the Morro Castle and 
other similar events, are nearing com- 
pletion with attendant recommendations 
A safety-at- 
by the 
United States committee on commerce 


more 


disastrous 


for legislative corrections. 


sea report, which was buried 


several years ago and has remained 
dormant since, is expected to reach the 
Senate floor in the near future. Head 
of that committee now is New York 


Senator Royal S. Copeland and pres- 
sure is being brought to bear in the 
direction of immediate 
findings of the report. 

There 
marine laws governing safety at sea 


action on the 
is a real need for revision of 


and governing the safe construction of 
There is also a need for better 
coordination of data on the causes of 
fires at sea in order that the origin of 
such blazes may be accurately deter- 
mined and in order that the indicated 
‘ourses of action thus pointed may 
promptly be followed. 
tion it 


a } 
vessels, 


In this connec- 
is worth while noting that for- 
uuntries have given more atten- 
tion to determining causes of marine 
fire and recording results than we have. 

A report has just been issued to the 
central board of the Norwegian Ship- 
Owners’ Association which covers the 
period from 1922 to 1933 and 
that in that time there were 367 fires 
Of this num- 
serious and 


eign cx 


shows 


on Norwegian vessels. 


ber, 97 were considered 


their causes were listed as follows: 


foatar , + J ) 
» “ior, March Awe 


1935 


Cargo fires i 6 
Sparks from funnels and exhausts 
Electric short circuits 
Fires in boiler and engine rooms 1 
Lack of care during repair 11 
Of interest to marine underwriters is 
the fact that, of the cargo fires listed, 
the majority occurred when in port or 
shortly after leaving port. High point 
of cargo fires is during loading and un- 
loading operations. 


No © bo 


Pot Once Boiled— 
Now Only Simmers 


As it becomes more and more evident 
that the volume of premiums to be de- 
rived by the companies, both stock and 
mutual, from the agreement with re- 
gard to risks of the Home Owners Loan 
Corporation; and it becomes further ap- 
parent that no one company will prob- 
ably get enough premium volume to 
wet its lips, company interest in the en- 
tire matter begins to lag from a busi- 
ness standpoint though it still remains 
intense on the angle of possible gov- 
ernment action in the insurance field 
in general. 

One outstanding company executive 
of a prominent stock fire insurance com- 
pany, interviewed by The Spectator last 
week, pointed to this question of small 
potential premium for any individual 
company and derided the plan’s im- 
portance from a business-getting stand- 
He admitted, however, that it 
what 


point. 
was important 
might be done by government divisions 


as indicative of 


with regard to insurance problems. 
Some executives have all along felt 
that all the agitation was simply a sop 
to the agents of the country. It was 
again and again pointed out that the 
H.O.L.C. was a government unit under 
the general regulation of the Federal 
Home Loan Bank Board and that there 
really was no valid reason why the gov- 


ernment should insure its interest in 
private carriers. Even some. gov- 
ernment officials expressed the view 


that all the funds used were the prop- 
erty of the people in the first place and 
that if losses did occur they could be 
paid simply by dipping into the public 
moneys. Similar procedure is carried 
out on 
property, why not on 


other govern- 


H.O.L.C. 


post offices and 
ment 
risks, they queried. 

However, it appears that the agents 
are satisfied wth the current arrange- 
satisfied ; 


ment; some companies are 


and the government has a way out of 


criticism. The present plan, thus 
viewed, shows it a good way out of 
what might have continued to be a 


troublesome situation. 


SMOKE 


By Gene RoescH 


NE announcement last week which 
O stirred considerable underwriting 
interest in the offices of insurance com- 
panies in this country was to the effect 
that London Lloyds has given direct 
authority to a firm in Canada to write 
business on its behalf throughout the 
Provinces. The Canadian 
the Anglo-Canadian Underwriters, Ltd., 
with headquarters in Toronto, and op- 
erations will at confined to 
Ontario but will be extended as official 
authority is received. 


concern is 
first be 


* 


HE possibility that this move on the 
part of Lloyds presages a renewed 


drive for undercover business in the 
United States is not being overlooked. 
Unadmitted to this country except in 
[llinois, Lloyds has gradually written 
more and more lines which might other- 
wise go to domestic carriers. The fact 
that Lloyds usually does business at 
low rates has had more than a little 
weight with the insurance buyers of our 
land. Added to this is the 
way in which the writings are handled. 
Of course, it must be borne in mind 
that Lloyds, because of its peculiar or- 
ganization and because of its long 
experience with risks, is 
often willing to accept lines which do- 
flatly refuse 
or take on only with the greatest re- 


successful 


hazardous 


mestic companies either 
luctance. | such a category falls the 
luctance. into sucn a category ta 1¢ 


insurance of race horses and _ polo 
ponies, 
enough volume of this form of cover- 
age to make it worth their while despite 
*the consideration that the aggregate 
premium throughout the country runs 


into the million-dollar rank. 


Domestic companies have not 


F the appointment by Lloyds of a di- 
| rect-writing agency in Canada means 
than an 
legitimate increase of business 
Dominion, it is likely that competitors 
there will welcome them into the field. 
It is, on the other hand, extremely 
doubtful that a similar entry into the 
United States 
ceived unless compliance with a 


no more attempt to secure 


in the 


would be warm 


ily re- 
ll laws 
and regulations were made and unless 
taxation on Lloyds would be compar- 
able to that which oppresses domestic 
Meanwhile the 


opposi- 


organizations. 
tion here to the activities of unauthor- 
ized insurers continues to grow and the 
pressure in favor of defensive legisla- 


tion increases. 
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Net Fire Premiums 
Were $398,257,585 


183 Carriers in 48 Large Groups 
Report to New York Insurance 


Department for 1934 


Composing 48 fire 
183 carriers reported net 


insurance com- 


pany groups, 


fire premiums totaling $398,257,585 to 


the New York insurance department 
for 1934. In 1933, 47 groups compris- 
ing 177 companies reported net fire 


As used in 
” ex- 
other 


premiums of $377,809,134. 
these reports “net fire premiums 
cludes automobile, tornado and 
fire classes. 

During 1934, two new groups came 
into the field supervised by the New 
York department. They were the Sea 
combined with the Federal under the 
aegis of Chubb & Son at New York 
city and the Pearl, which added the 
Monarch and the Eureka-Security Fire 
to its forces. Also during 1934 the 
Lumbermen’s of Philadelphia was com- 
bined with the Fire Association so that 
the actual number of groups reporting 
to the New York department was in- 
creased by only one. 

Individually divided as to groups, the 
$398,257,585 of net fire premiums, ex- 
cluding auto, tornado and allied lines, 
was made up as follows: 

Home—$40,017,149. 

America Fore—$35,142,977. 

Hartford—$25,698,189. 

Royal-Liverpool—$23,881,341. 

Crum & Forster—$19,881,335. 

North America—$17,445,518. 

Firemen’s—$15,396,488. 

Great American—$14,386,114. 

Aetna Fire—$14,153,070. 

North British—$13,032,847. 

National Fire—$10,777,308. 

Phoenix—$10,352,349. 


Springfield—$10,330,330. 
Commercial Union—$9,410,411. 
Corroon & Reynolds—$9,332,569. 
Fireman’s Fund—$9,277,379. 
American—$9,192,723. 

Fire Association—$7,858,511. 
St. Paul—$6,846,633. 
Pearl—$6,383,565. 

London & Lancashire—5,161,303. 
Phoenix Assurance—$5,148,526. 
Glens Falls—$5,127,115. 

C. V. Meserole—$4,993,571. 
Automobile—$4,843,656. 

New Hampshire—$4,523,724. 
Agricultural—$4,437,475. 
National Union—$4,392,882. 
Boston—$4,369,133. 
Providence-Washington—$3,827,222. 
Hanover—$3,284,701. 
Security—$3,136,242. 

Northern Assurance—$3,071,922. 
Sun Office—$3,055,078. 
London—$3,003,203. 
Merchants—$2,977,989. 

Scottish Union—$2,874,093. 
General—$2,833,531. 

Norwich Union—$2,583,891. 
Atlas—$2,561,672. 
Dubuque—$2,415,106. 

Royal Exchange—$2,261,683. 
Rhode Island—$2,080,426. 
Yorkshire—$2,064,429. 
Tokio—$2,063,707. 
Caledonian—$1,778,397. 

New Zealand—$431,339. 

Chubb & Son—$158,763. 


Thirty-Three States En- 
act Model Arson Law 


Within the past week two more 
states, Kansas and West Virginia, have 
been added to the roster of those which 
have enacted the model arson law spon- 
sored by the National Board of Fire 
Underwriters. This brings the num- 
ber of states having this law up to 33. 
It is generally believed that the enact- 
ment of these laws has spurred prose- 
cuting officers to greater activity and 
that this is one of the factors in great- 
ly reducing the fire loss of the country 
during the past two years. 











Globe & Rutgers 
on Agency Basis 

The 
Rutgers Fire Insurance Company, New 
York, “will operate through agents and 
general agents at present,” H. Edward 


newly rehabilitated Globe & 


Bilkey, executive vice-president and 
the man largely responsible for its 
financial recovery, told The Spectator 
just before he sailed last Friday on the 
Majestic for Europe. He plans to visit 
Paris and London in connection with 
the foreign operations of the company, 
he said. 

The company’s board of directors 
meets monthly, but the date for the 
board’s April meeting has not yet been 
set, it was learned. When asked 
whether any change in the company’s 
official family was expected, Mr. Bilkey 
replied, “None.” 

At present the Globe & Rutgers, 
which resumed writing business in 
New York early in January of this 
year, is licensed in the District of Co- 
lumbia and the following 21 states: 
California, Delaware, Florida, Illinois, 
Indiana, Iowa, Kentucky, Maryland, 
Massachusetts, Michigan, Nebraska, 
Nevada, New Jersey, New York, North 
Carolina, Ohio, South Dakota, Tennes- 
see, Washington, West Virginia and 
Wisconsin. Application has been made 
to the following: Alabama, Colorado, 
Connecticut, Idaho, Kansas, Minnesota, 
Missouri, Oregon, Pennsylvania, Rhode 
Island, Texas, Utah, Vermont and 
Wyoming. 


That $1 Dividend 


The Atlantic City Fire Insurance 
Company, New Jersey, has declared its 
regular quarterly dividend of $1 per 
share payable on March 30 to stock- 
holders of record on March 20. 
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Firemans Fund Insurance Company ~ Ocerdental Insurance Company 
Home Tire & Marine Insurance Company 
Fireman's Fund Indemnity Company ~ Occidental Indemnity Company 


Strength 
Permanence 
Stability 


The Spectator, March 28, 1935 













NewYork + Chicago + SAN FRANCISCO + Boston + Atlanta 











EVE 


Age 


Repo 
mi 


hit 


Rey 
comm! 
ringtc 
meeti 
tional 
did n 
over t 
favor 
calls 
certai 
panie 
other’ 
dema! 

Th 
posal 
pay ¢ 
coroll 
ment 
such 
tion t 
high 
of a 
field « 
a ser" 
shoul 

Ne 
ing t] 
the f 
mitte 

me 
howe 
sounc 
comp 
by pl 
agen 
on as 
cent 

ums 
tary 
Thes 
of tl 
tive, 
lem» 

“a 
lieve 
good 
will 
ques’ 
figur 
num! 
miur 
requ 


The 








es- 


ide 
do, 
ta, 
de 




















EVENTS 


Page 29 








« CASUALTY x comme 





————— 





—_—_ 


Agents’ Attitude on 
“Assigned Risk” Plan 


Report of Compensation Com- 
mittee at Miami Meeting Ex- 
hibits No Alarm Over Proposal 


Reporting through its compensation 
committee, headed by W. Eugene Har- 
rington, of Atlanta, at the mid-year 
meeting in Miami last week, the Na- 
tional Association of Insurance Agents 
did not seem to be unduly disturbed 
over the “assigned risk” plan which is 
favored in company circles. This plan 
calls for the voluntary assumption of 
certain compensation risks by the com- 
panies in concert—risks which would 
otherwise lack facilities and create a 
demand for state funds. 

There is some concern over the pro- 
posal that stock companies shall not 
pay commissions on assigned risks (a 
corollary to the agreement of assess- 
ment companies not to pay dividends on 
such risks) and it is the agents’ conten- 
tion that it is the risk productive of a 
high loss ratio that needs the services 
of a competent agent or broker in the 
field of safety and claims supervision— 
a service for which the brokers or agent 
should be compensated. 

Nevertheless the association is tak- 
ing the broad view as is evidenced from 
the following quotation from the com- 
mittee’s report: 

“Your committee, for the present, 
however, is more concerned with a 
sound and permanent plan under which 
compensation insurance may be written 
by private insurance carriers and their 
agents. The percentage of premiums 
on assigned risks is now less than 1 per 
cent of the total compensation premi- 
ums in those states where the volun- 
tary assignment plan has been adopted. 
These figures are official. As the result 
of the rating formula becoming effec- 
tive, we believe the assigned risks prob- 
lem will become even less acute. 

“In the interim this committee be- 
lieves that the plan will be operated in 
good faith. Study of its application 
will be made. State officers are re- 
quested to furnish this committee with 
figures from time to time as to the 
number and class of risks and the pre- 
miums involved on assigned risks. It is 
requested that any evidence of the 
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Underwriting Results 


Below are shown the under- 
writing results of stock casualty 
companies for the year ending 
Dec. 31, 1934, as revealed by The 
Spectator’s Handy Chart of Cas- 
ualty, Surety and Miscellaneous 
Insurance Companies, just off the 
press: 


Premiums earned ...$581,577,312 


Losses incurred ..... 300,513,228 
Adjustment expenses 

a errr 258,690,034 
Expenses incurred 230,411,747 
Underwriting loss... 6,139,431 


Ratios to Premiums Earned 


7€ 
Losses incurred ........... 51.7 
Adjustment expenses _in- 
CD he wikiacew ed vsients 10.1 
Expenses incurred ........ 39.6 











abuse of this plan, to escape the pay- 
ment of commissions, be immediately 
reported to this committee. 

“On a basis of the facts gathered, on 
the actual operation of the plan, this 
committee will determine and will 
recommend a course of action to your 
executive committee. We believe order 
is being brought out of chaos. The sit- 
uation should be viewed as a whole and 
not judged by any one individual issue. 
With the continued cooperation of com- 
panies and agents, it is believed prog- 
ress will continue and compensation in- 
surance will again take its proper place 
in the sun.” 


Three Convictions in 
Defunct Lexington Case 


Three men, formerly connected with 
the defunct Lexington Surety and In- 
demnity Company, New York, were 
found guilty in General Sessions Court 
on March 20 of filing with the Super- 
intendent of Insurance of that state a 
false affidavit concerning the finances 
of the company. 

The convicted men are Harry H. 
Dorsen, Harold Spielberg and Benja- 
min Shepard, all of New York City. 
They were remanded to the Tombs 
without bail by Judge Wallace and 
their sentence was to be imposed yester- 
day, March 27. An appeal is more than 
probable. 


Pennsylvania Convicts 


London Lloyds Solicitor 


Much Pressure Said to Have Been 
Brought to Bear in Behalf of 
Defendant 


Charged with actually soliciting in- 
surance to be written at Lloyds, Lon- 
don, C. B. Tailby, of Indiana County, 
Pa., pleaded guilty to the three counts 
lodged against him by the Insurance 
Department of Pennsylvania. Judge 
J. N. Langham in Common Pleas Court 
of Indiana County fined Tailby $500, 
the maximum provided by law, and the 
costs of prosecution under the first 
count, that of acting for an unauthor- 
ized insurance company. 

The court suspended sentence on the 
other two counts, those of acting as an 
insurance agent and broker without a 
license and of acting for a company 
which has failed to appoint the Insur- 
ance Commissioner to accept service of 
process. 

The Insurance Department of Penn- 
sylvania is highly gratified because of 
its successful prosecution of this case, 
particularly since it has proved its 
ability to enforce the insurance laws, 
the vigor of its prosecution, serving 
warning that they place themselves in 
jeopardy who flagrantly violate these 
laws. 

An angle of extreme significance in 
the development of this case was the 
tremendous pressure said to have been 
brought to bear upon the insurance de- 
partment to withdraw its charges 
against Tailby because of the fact that 
the defendant was acting for London 
Lloyds. It became quite evident dur- 
ing the months following Tailby’s ar- 
rest, it is said, that powerful interests, 
which presumably had business rela- 
tions with London Lloyds, were em- 
ployed to exert every effort to prevent 
the case from coming to trial. 


Standard Accident's 
Ohio Bonding Office 


The Standard Accident Inurance 
Co., of Detroit, announces the opening 
of the Ohio Bonding Service Office at 
1014 Beggs Building, Columbus, with 
John B. Gillespie, Jr., in charge. F. L. 
Dunson, special agent, will be in charge 
of the Cleveland service office. 











































EVENTS * 


CASUALTY 











CROSS COUNTRY 


With The Spectator 





Automobile Insurance and 
the Automotive Industry 
During the past five years prac- 
tically three-quarters of a_ billion 
dollars have been paid by casualty 
companies to claimants under their 
automobile liability property damage 
and collision contracts alone. This 
figure does not take into account the 
disability and death losses under ac 
cident and health policies nor the 


} 


losses paid by fire and life companies 
because of automobile ownership and 
operation, 

During these five years around 
200,000 have lost their lives, 3,000,- 
000 have been injured and mil- 
lions of dollars in property have 
been destroyed as the result of the 
automobile on the roads and streets 
throughout the country. In addi- 
tion automobile insurance companies 
have contributed literally millions 
of dollars in safety movements. This 
is on the debit side of the automo- 
bile account with insurance. On 
the credit side are the millions of 
dollars in premium volume paid 
yearly into insurance companies of 
every class by automobile owners 
and the automotive industry. It has 
truly been an unmatched contribu 
tion to the greatest growth that any 
industry has ever achieved. Viewed 
from either side, statistics on auto 
mobile development hold real inter 
est to the insurance business. Their 
importance, not only to the insurance 
industry but to the nation as a 
whole, is reflected indeed in their 
magnitude. 


Some Automobile Statistics 
of Absorbing Interest 


The total value of United States 
automotive exports in 1934 was 
$233,373,627. This is a substantial 
increase over the preceding year 
and is gratifying to the insurance 
Indisputably the automo- 


bile has been and is one of the great- 


business. 


est factors in the growth of the in- 
surance business and accounts for a 
sizeable portion of premium volume 
of every branch of the business, fire, 


life, surety, casualty and marine. 
Naturally such indication of a new 
growth in the automobile field is of 
interest to insurance men, Rather 
startling, however, is the knowledge 
that the leading export market for 
passenger cars and chassis in 1954 
was the British Union of South 
Africa whence that year, 25,177 pas- 
senger cars valued at $13,053,177 
were sold. Belgium was second in 
amount with an export value of $7,- 
039,863 but third in number of cars 
with 13,434, while Australia was 
second in number of cars with 13,- 
798. The total value of all such 
cars exported to all countries was 
$80,604,563 represented by 148,387 
cars. Japan led as an export market 
for trucks, buses and chassis with 
9837 cars valued at $3,136,964. 
Spain, Brazil, British India, the 
Union of South Africa, Australia, 
Argentine and Belgium, were the 
other markets with the order varied 
as to number and value. The total 
number exported was 93,766 with 
a total value of $45,125,359. 

The striking feature in this to one 
outside the automotive industry is 
the absence of such leading Euro- 
pean countries as Great Britain, 
Italy, France, Germany and Russia 
from the countries which offer size- 
able markets for the American au- 
tomobile. Perhaps one of the an- 
swers to the depression is contained 
within its explanation. Parts and 
accessories valued at $67,642,255 
ranked between the passenger cars 
and heavier vehicles in export value 
importance. Many will recognize in 
this, however, a main reason for the 
absence of leading countries of Eu- 
rope and South America from the 
list of importers of American cars. 
For in each of the larger countries 
assembly plants keep the American 
car foremost in the field. The Vaux- 
hall and the Bedford truck in Eng- 
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land and the Opal in Germany, 
products of the General Motors. 
must also be considered as Americap 
products. Assuming an average rate 
of 25 cents a hundred for all risk 
coverage it is estimated that about 
$600,000 were paid to the insurance 
companies for ocean marine insur- 
ance by the exporters of automobiles 
and their parts. Rather expected is 
the fact that 92 per cent of the 
passenger cars exported were priced 
not over $850. This agegregat 
which looms large in considering our 
foreign trade and the increase it 
denotes, is but one of the many 
proofs in the Statistical Issue of 
Automotive Industries which sub- 
stantiates the proud boast of Editor 
Julian Chase that no group “... ii 
the whole of industrial America has 
made a great contribution to the 
restoration of national prosperity 
than have the automotive manufac- 
turers.” 


What One Great Business 
Means to Insurance 


The insurance business, which has 
been one of the greatest beneficiaries 
of the development of the automo- 
bile, has been aided as well in every 
department to a new prosperity by 
this recovery of the automotive in- 
dustry. For as the manufacture, 
purchase and operation of the auto- 
mobile increased so corresponding]} 
were additional premiums paid t 
insurance companies of every kind 
and real impetus given to thei! 
growth. The sizeable premium in- 
come of ocean marine aforemen- 
tioned, is dwarfed by the premiun 
contribution made to other branches 
of the insurance institution. Life 
insurance companies have among 
their largest group insurance con- 
tracts policies which protect the 
lives of employees of automobile 
manufacturers. In ordinary life in- 
surance among the most important 
patrons are those from the automo 
tive field. Pierre S. DuPont of Gen- 
eral Motors, with $7,000,000 is the 
heaviest insured man in the world. 
Walter P. Chrysler with about %, 
000,000, Charles Fisher, William 
Fisher and Fred J. Fisher, Ray D.- 
Chapin and John N. Willys, all with 
approximately $2,000,000 each 
their lives, are further proof of the 
appreciation which the most astute 
men in the automotive field have for 
life insurance. The acceptance of 
a life policy as a means of protec 
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tion and saving has permeated, too, 
through the entire range of per- 
sonnel in the motor world. Auto- 
mobile employers and employees of 
every income group record their 
faith in its protection by their pur- 
chase of ordinary and or industrial 
jnsuranc 

The volume of fire insurance 
premiums paid on property used for 
automob le purposes, cannot be prop- 
erly estimated, but it is a valuable 
source of real revenue. From their 
motor vehicle department alone and 
this includes only fire, theft prop- 
erty damage and collision coverages 
and excludes all inland marine 
policies and other similar contracts, 
the premium receipts of fire insur- 
ance companies is $77,600,000. In 





the casualty field naturally automo- 


bile owners contribute in a real way 

the workmen’s compensation, 
surety, plate glass, accident and 
health and burglary volume and in 
addition practically $300,000,000 is 
paid to these insurance companies 

account of automobile liability, 
property damage and collision. The 
premium volume of all forms of in- 
surance companies is approximately 
$4,700,000,000 annually. It would 
t be amiss to estimate that at least 
per cent, or $700,000,000, comes 
) them through the production and 
n of the automobile. Of 
urse, the inevitable loss accom- 
panies this premium volume, but 
‘ew exceptions the business is 


The benefit of the automobile to 
insurance business is not limited 
lirect transaction. Automotive 
Industries presents statistics which 
lisclose to insurance men sources 
ugh which the automobile indi- 

ntributes to the insurance 
income. As a customer the automo- 
industry bought in 1934 80 per 
ft the total output of rubber, 
¥’ per cent of plate glass, 23 per 
ent of steel and iron, 9 per cent of 
ardwood lumber, 19 per cent of 
pper, 59 per cent of lead, 23 per 
ent of aluminum, 28 per cent of 
nickel, 85 per cent of gasoline and 


‘ per cent of lubricating oil. The 
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automotive industries through its 
production in motor plants only 
gives employment to 240,000 people 
who receive in wages $294,500,000. 
In the retail automotive field em- 
ployment is given to 309,086 proprie- 
tors of garages, filling stations, etc., 
and 432,989 full time employees, to 
whom salaries and wages were paid 
last year aggregating $464,546,000. 
Of these 1,000,000 workers, 500,000 
at least are insured for an average 
of $500 and a total life insurance in 
force of $250,000,000. They repre- 
sent an annual premium volume to 
life insurance companies of $6,250,- 
000. Contributions to the various 
state, local government were made 
last year by automobile owners in 
taxes and licenses to the amount of 
$1,160,000,000 of which $550,000,000 
was for state gasoline taxes, $150,- 
000,000 Federal taxes on gasoline, 
motor fuels, $300,000,000 for regis- 
tration and license fees, $80,000,000 
Federal excise taxes and $80,000,000 
personal property taxes. 

In 1934 owners of $24,751,644 mo- 
tor vehicles spent $7,945,000,000 for 
highway transportation. The lead- 
ing contributor to this aggregate 
was gasoline for which $1,800,000,- 
000 was spent, for new cars $1,300,- 
000,000, for service labor $1,250,000,- 
000, for taxes $1,160,000,000, fon 
replacement tires and tubes $960,- 
000,000, for replacement of parts 
$750,000,000, for lubricating oil 
$435,000,000, and for new trucks 
$300,000,000. 


How Each Can 
Help the Other 


The automotive 
contributed much to America. Prob- 
ably its most important contribution 
is that by which it offers a way for 


industries has 


the average American worker to en- 
joy his leisure time inexpensively. 
Through the travel permitted it en- 
ables him to attain a greater ap 
preciation of his American citizen- 
ship and the benefits to be derived 


thereby. A broader vision on the 


problems of other people and the 
hazards of business is permitted 
which otherwise, being unseen, 
would be beyond comprehension. 
Both the automobile and insurance 
are given expression to American 
ingenuity. This is evidence by sta- 
tistics which show that with 24,- 
751,644 cars registered in America 
there are 215 cars for every one in 
the rest of the world, while in life 


insurance alone, America accounts 
for more than 70 per cent of all 
life insurance in force. 

To assure the continued prosper- 
ity and usefulness of both should 
be a logical intent of any govern- 
ment, national or state, which is 
ambitious to secure for its citizens 
safeguards or at least mitigation 
“against those misforunes” which 
can not be wholly eliminated in this 
man made world of ours. 

The automotive industry and the 
combined insurance industry have 
many points of contact and many 
reasons for a common viewpoint and 
purpose on many important problems 
effecting public policy. Most impor- 
tant and most pertinent to their own 
future well-being is a continuation 


_/ 
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of the widespread use of the auto- 
mobile unfettered by restrictive leg- 
islation. 30th the automobile and 
the insurance interests must recog- 
nize that at another important point 
their interests converge and the need 
is evident for both to cooperate 
wholeheartedly. The toll of death and 
disablement and property destruc- 
tion which the automobile occasions 
will not be long endured without 
<Ome governmental interference 
under pressure of public denuncia- 
tion. The concern of automobile 
and insurance men should be defi- 
nite and concerted in their efforts 
in this direction. They must strive 
to obviate any curtailment of their 
rights from laws which hamper 
their growth and freedom by taking 
real steps to guarantee highway 
safety. 

To be sure, the appalling and con- 
stant yearly losses through the de- 
structive use of the automobile, 
which includes deaths of some 30,- 
(C00 people, injuries to some 600,000 
and property losses upwards of 
$1,500,000,000, is a blot on the abil 
ity of both to properly coordinate 
their activities to the end that high- 
way safety be measurably assured 
and governments and their political 
factotems be forced by public opin- 
ion to assume the regulation of 
traffic and the punishment of vio- 


} 


lators without fear or favor. 
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James A. Beha Replies 
To Dan Boney’s Protest 


Says New York Compensation 
Legislation Does Not Weaken 
Protection of Other Claimants 


The assumption that legislation now 
pending in New York State will weak- 
en the protection afforded 
tion claimants in other states is incor- 


compensa- 


rect, according to James A. Beha, 
general manager and counsel of the 
National Bureau of Casualty and 


Surety Underwriters, whose opinions 
were expressed in a letter addressed to 
Dan C. Boney, president of the Na- 
tional Convention of Insurance Com- 
missioners, 

In The Spectator of March 21, Mr. 
Boney’s opinions regarding the prefer- 
ential treatment of compensation claims 
in New York State and the possibility 
of retaliatory action taken by other 
states against New York companies op- 
erating in those states were discussed 
at some length. Subjoined to this 
story was a statement given The Spec- 
tator by Clarence W. Hobbs, special 
representative of the National Conven- 
tion of Insurance Commissioners to the 
National Council on Compensation In- 
surance, in which statement Mr. Hobbs 
expressed the opinion that a certain 
degree of misapprehension was involved 
in Mr. Boney’s position, due to an in- 
correct understanding of the purposes 
of the pending legislation. The letter 
of James A. Beha gives more detailed 
analysis of this legislation. 

The chief argument employed by Mr. 
Boney was that this legislation would 
lessen the protection afforded compen- 
sation claimants in states other than 
New York. To this Mr. Beha replied 
that “the creation of security funds in 
New York State does not diminish in 
the slightest degree the protection now 
given to claimants in other states, nor 
does it impose any requirement upon 
a foreign company that affects its gen- 
eral assets or works to the disadvan- 
tage of its policyholders or claimants 
in other states. It adds to the security 
and protection of New York compensa- 
tion claimants, but it does not diminish 
the security and protection now af- 
forded compensation claimants in other 
states. The states of New Jersey and 
Minnesota have already introduced leg- 
islation along similar lines, and it may 
well be that other states will feel that 
they should do likewise. As long as the 
payments for the building up of such 


security funds are made indirectly by 
the policyholders through the medium 
of a proper provision in the compensa- 
tion rates, the companies can have no 
possible objection to the enactment of 
similar laws in other states.” 

In order to make that point perfectly 
clear, Mr. Beha then explained briefly 
the four major features embodied in 
the bill now under consideration by the 
New York Legislature. The first fea- 
ture, that of the proposed “aggregate 
trust fund,” into which payments for 
death or permanent disabilities are 
made by the companies in one lump 
sum, not only does not weaken the 
financial position of the companies, 
thus discharging their obligations, but 
tends to strengthen them, he stated, by 
eliminating the investment hazard in- 
volved in holding in their assets 
amounts sufficient to discharge these 
long term anuity payments. 


Rochester Gets 
Agents’ Convention 

At Coral Gables, Fla., last week the 
National Association of Insurance 


Agents decided to hold its next annual 
meeting in Rochester, New York. 


———— 
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Analysis of Accidents 
Made By Travelers Co, 


Twenty-six Per Cent of Claims 
Paid in Last Five Years Due to 
Accidents in the Home 


Benefits of almost $21,000,000 have 
been paid by the Travelers Insurance 
Company during the last five years to 
policyholders and the members of their 
families throughout the United States 
and Canada as a result of 131,159 
claims under personal accident insur- 
ance, according to a summary of the 
company’s experience recently made. 

Nearly 26 per cent of the claims dur- 
ing the five-year period have been due 
to accidents in and around the home, 
while almost as many, 23 per cent, re- 
sulted from automobile accidents in- 
clusive of pedestrians struck by cars. 
Other accidents involving pedestrians 
numbered more than 10 per cent of the 
total. 

Sports and recreational accidents 
were responsible for almost 19 per cent 
of the claims, and travel and miscel- 
laneous accidents each accounted for 
around 3 per cent of all the mishaps re- 
ported. Mishaps which occurred during 








1934 Casualty Aggregates By Lines 


The tabulation below, compiled from the Spectator Handy Chart of Casualty, 
Surety and Miscellaneous Insurance Companies, the 1935 edition of which has 
just been published, shows premiums and losses by classes of the stock 














companies, 
| ee ae 1934———_ =, J —_—1933 SS. 
Net Net 
Premiums Losses Ratio, Premiums Losses Ratio, 

Class of Business Written Paid Per Cent Written Paid Per Cent 
BE... eaedcéescucsexess $29,661,667 $16,208,085 54.6 $34,890,819 $20,624,374 59.1 
BER”) — tc ecsesecccees 3,556,167 1,626,503 45.7 10,516,747 5,486,629 52.2 
Automobile collision....... 6,400,718 3,744,820 58.5 5,609,079 3,132,691 55.9 
Automobile fire and theft. . 1,050,222 357,740 34.1 194,450 93,092 47.9 
Automobile fire, theft and 

embezzlement .......... 553,922 136,573 24.7 885,665 360,399 40.7 
Automobile liability........ 163,000,646 112,061,904 68.7 160,271,946 110,886,068 69.2 
Automobile plate glass.... = -..+++ sw wwuee ann 328 79 14.1 
Automobile property damage 47,510,503 21,134,800 44.5 46,354,243 20,170,950 43.5 
Automobile windstorm..... 13,486 2,542 18.8 5,526 1,203 21.8 
Burglary and theft........ 25,063,310 8,649,490 34.5 25,640,984 9,968,947 38.9 
Confication and embezzle- 

DE MaweeaseeecReneaeke 8 .. cueeees ee - 11,589 3,858 33.3 
GED ocenccdotecsecesenes 1,928,846 355,982 18.5 2,037,427 996,483 48.9 
SD dn aveneaneeeesones 4,679 — .senee jj. eaeeas eee 
Engine and machinery..... 4,312,933 16.5 2,063,383 634,513 30.8 
i? udenesetessseseses 41,217,795 41.5 40,063,281 17,189,276 42.9 
DED  e6bcececcecenceeceses 240,812 35.6 116,246 52,118 44.8 
DEER: ccteccccvccvesscees 9,309,593 63.7 11,112,258 8,302,136 74.7 
Inland marine............. pauee 7 abe —-235 eee 
EEE cocccccescoeseses 56,737,575 51.5 51,934,652 26,903,640 51.8 
GEM 500006 600080000 295,435 78.2 266,682 296,967 111.4 
Non - cancellable accident 

OE DORE. 6esececccocces 6,027,744 6,935,516 115.1 5,582,914 5,872,383 105.2 
PED Gc cccccssccesece 10,055,247 4,438,039 44.1 10,561,521 4,481,689 42.4 
Property damage other then 

BEBO cccccvecesccssesesces 8,522,173 1,221,142 34.7 1,892,235 727,287 38.4 
Sprinkler and water damage 583,804 288,814 49.5 629,089 237,715 37.8 
Steam boiler..........+.-- 6,869,254 872,577 12.7 6,418,607 1,086,085 16.9 
GE occecccccncecencecss 36,342,298 23,060,255 63.5 32,008,815 29,648,317 92.6 
SED ccscccseerctcendes 45,242 11,434 25.3 16,708 21,153 126.6 
Workmen's collective...... 43,148 18,313 42.4 30,871 15,228 49.3 
Workmen’s compensation... 94,045,411 65,669,009 69.8 86,209,977 75,064,270 87.1 
Miscellaneous .......... es 668,650 338,775 50.7 479,924 366,470 76.4 

Aggregates ......... $549,061,280 $320,426,820 58.4 $535,800,966 $342,664,785 64.0 


*Not segregated. 
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a death because of 





on aggregated more than 16 
of the claims. 
every fatality among the com- 
personal accident insurance 
lders during the five-year peri- 
re were 130 who suffered non- 
njuries. 
itive of the seriousness of auto- 
accidents is the fact that on ac- 
f them there was a death during 
t five-year period for every 62 
suffering non-fatal injuries. In 
automobile 
ts occurred for every 75 persons 
These statistics 
that the death rate per non- 


fatal injury under automobile accidents 
is twice as great as for all types of 
mishaps combined. 

The summary of the accidents result- 
ing from causes to which all persons 
were exposed without regard to their 
employment reveals that claims because 


of automobile accidents the last five 
years were 11 per cent less in number 
than those due to home mishaps. Auto- 
mobile claim payments, however, ex- 
ceeded the payments due to home acci- 
dents by 128 per cent. 

In and around the home, the greatest 
number of accidents during the last 


five years resulted from falls. 
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Agents and Brokers Will Put 


Dollars in their Pockets from Increased 
Automobile Premiums in 1935 


@ The Literary Digest poll shows that 285,951 families 
will buy 292.855 cars this year, for which they will 
pay $205,006.200. Every owner needs Automobile 


Insurance. 


@ Leaders in the motor industry predict a 20% increase 
in the number of cars this year. 


@ Car registration has increased nearly 514%. 


@ 5,000,000 cars are seven years old or more. 


being replaced. 


@ Henry Ford says that he will build 1,000,000 cars 


in 1935. 


@ Sales at motor shows were the largest since 1929. 


@ More cars mean more opportunities for Automobile 


Insurance. 


@ Our policies are dependable by every test, and our ser- 


vice is country-wide. 


AMERICAN SURETY COMPANY 
OF NEW YORK 


NEW YORK CASUALTY 
COMPANY 


Home Offices in New York 
BOTH COMPANIES 


Write 
Fidelity and Surety Bonds 
and 
Casualty Insurance 
a 


and are 























American Legion Aids 


Traffic Safety Campaign 


Valuable Handbook, Compiled 
by National Bureau, Dis- 
tributed to 11,000 Posts 





Enlistment of the American Legion 
in a four-point program for greater 
traffic safety was begun this week with 
the distribution of a 32-page handbook, 
“The American Legion and the Traffic 
Accident Problem,” just published by 
the National Americanism Commission 
in cooperation with the National Bu- 
reau of Casualty and Surety Under- 
writers. Copies will reach 11,120 posts 
and auxiliaries throughout the country 
some time this week. 

The proposed activities are a de- 
velopment of a similar drive organized 
largely by the National Bureau and 
launched in 1931. Thousands of Legion 
posts participated in the movement, and 
the new volume is in answer to a wide- 
spread demand for additional material 
to stimulate and extend the Legion’s 
work. 

The handbook, written and edited by 
the bureau’s staff, is a well documented 
and strikingly illustrated work. A 
prominent feature is the four color, 
lithographed cover showing the familiar 
“What Have I Done!” painting which 
depicts a young man holding in his 
arms the inert form of a little girl 
whom he has apparently just struck 
with his motor car. 


O'Brien-Kantowski 
Comp. Bill Passed 


The D. T. O’Brien-Kantowski bill, 
designed to eliminate medical abuses 
in workmen’s compensation cases, was 
overwhelmingly passed by the New 
York State Assembly by a vote of 100 
to 9. Having already passed the Sen- 
ate, the bill was sent to Governor Her- 
bert H. Lehman, who was expected to 
give it his prompt approval. 

The bill carries out recommendations 
produced by investigations by groups 
of physicians and laymen appointed by 
the Governor, one of which recommen- 
dations is that the injured workman be 
allowed to choose his own physician. 
The Medical Society of the State of 
New York in an official statement de- 
clared that it had sponsored this legis- 
lation. 











































THE 


Boston Mutual Life 


Insurance Company 
160 Congress Street 
BOSTON, MASS. 


“The Company of the Minute Man” 


H. O. EDGERTON, Pres. E. C. MANSFIELD, Sec’y & Treas. 
WILLIAM H. MOODY, Supt. of Agencies 
L. J. PETERS, Asst. Supt. ef Agencies 


A corporation organized and operating under the 
Insurance laws of Massachusetts. All desirable 
forms of up-to-date contracts issued. 


CORRESPONDENCE SOLICITED 


Boston Mutual Contracts in their wording are perfectly 


simple and their benefits SIMPLY PERFECT. 








GEORGE WASHINGTON LIFE 
INSURANCE COMPANY 


of 
CHARLESTON, W. VA., 


CHARLES L. PRESTON 
President 


An Old Line, 
Legal Reserve Company 
For Agency Contract write to: 


ERNEST C. MILAIR 
Vice-President and Manager of Agencies 


HOME OFFICE: CHARLESTON, W. VA. 























Marsh & McLennan 


INCORPORATED 
INSURANCE 


CASUALTY 
MARINE 
AUTOMOBILE 


FIRE 
LIFE 
BOND 


164 W. Jackson Boulevard 
CHICAGO 


Montreal Los Angeles 
Phoenix 


Winnipeg 


New York Detroit 
Minneapolis 
Buffalo 


Boston 


Columbus Portland 


Cleveland Seattle 
Vancouver 


Duluth 


Indianapolis San Francisco 


Pittsburgh London 


The Home Life Insurance Company 


of America 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life 
insurance. Modern policies are issued, on both Industrial 
and Ordinary plans, from birth to 65 next birthday. 


A Policy for Every Purse and Purpose 


Joseph L. Durkin John J. Gallagher 
SECRETARY TREASURER 


Philadelphia, Penna. 


Basil S. Walsh 
PRESIDENT 


Independence Square 























THE GUARANTY LIFE INS, CO. | 


DAVENPORT, IOWA 





New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, President and Mgr. 














— 

















| 
| 
| 





INORTHERN INSURANCE Co. 


OF NEW YORK 


83 MAIDEN LANE NEW YORK 


FIRE 
AUTOMOBILE 





(jeneral Accident 
LAs a, CC” 


FIRE AND LIFE 


7 ASSURANCE CORPORATION, Lid. 


FREDERICK RICHARDSON, United States Manager 
GENERAL BUILDING - 47" & WALNUT STS. 
PHILADELPHIA 




















THE LIFE AGENT’S BRIEF 


























OPPORTUNITY! 


Desirable Territory Open for General Agencies 
Liberal Contracts 


| THE CAPITOL LIFE INSURANCE COMPANY 


Denver, Colorado 











1934. Edition 


Most complete data ever assembled 


THE SPECTATOR 


56th and Chestnut Sts. Philadelphia 
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